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For Season Of 1924 


Pears, Cherries and Roses 
Are 
OUR LEADERS 


A Complete Variety List 
of 


FRUIT TREES, ORNAMENT- 
AL TREES, SHRUBS, PEREN- 
NIALS, EVERGREENS. 





W. & T. SMITH COMPANY 


Lowest Prices Consistent With Quality 


1000 Acres GENEVA, N. Y. 78 Years 

















Sugar Maples 


IN CARLOAD LOTS 


All sizes from 1 1-2 inch up to 4 inch 
caliper. Beautiful trees. 


Norway y Maples 


2 to 3 inch caliper. In carload lots 
Write for Prices. 





Also two carloads of Montmorency 
and Early Richmond Cherry, 2 yr. 
11/16 and &/8 grade. These are 
excepticnally fine trees. 


C. M. HOBBS & SONS 


BRIDGEPORT, IND. 

















Princeton Products 
Are 


Ornamental 


Trees, Shrubs and Evergreens of high 
grade for the wholesale trade. 





Princeton Nurseries 
Princeton in New Jersey 


March first 1924 





SPHAGNUM MOSS 


Clean — * aed Gathered — Superior to Western Stock 


1 Bale, $2.5 6 Barrel Bales 10 Bales, $22.50 


Specini Price Large Lots 


THE KERVAN CO., 119 W. 2&th St., New York City 














THE MONROE NURSERY 


ESTABLISHED 1847 


Offers a fine stock of Spacnnen 
Evbergreens, Fruit and Orna- 
mental Trees and Shrubs. 


Will be pleased to quote on your list of wants. 


I. E. ILGENFRITZ SONS’ CO. 


MONROE - - - - - MICHIGAN 


1. B. LQ BMPRITZ SONS’ Co.'s Cotobrated Graft and Steck Planter ond Firmer 











We have a GOOD SURPLUS of the 
following: 


APPLES, 2-yr. Buds. 
PEACHES. 
CALIFORNIA PRIVET, 2-yr. 
18-24 in. 12-18 in. 
Can offer these two grades in carload lots. 
Also have a limited quantity of 2-3 ft. 
JAPAN WALNUTS, SHRUBS, etc. 
SEND US YOUR WANT LIST 


We are in the market for EVERGREENS, 2 ft. and up; 
also LINING OUT STOCK of all kinds. 


Franklin Davis Nurseries, Ine. 


629-631 N. Howard Street Baltimore, Maryland 
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Order Now! 


There will be no delay or disappointment if 
you send your order NOW for Jackson & 


Perkins dependable stock. 


Business is the best in our history, and we’re 


organized to give service and satisfaction. 


Send for Bulletin No. 6 (Ready March 
8th) which gives our complete list of stock 
for immediate or later spring delivery—also 
special offers. 


JACKSON & PERKINS COMPANY 


WHOLESALE NURSERYMEN 
Growers of “THE PREFERRED STOCK” 
NEWARK NEW YORK 








Printing for Nurserymen 


& 


We do not have Plate-Books, “stock” Catalogues or 
Circulars or any “ready-made” printed matter on 
hand. 

We do print Catalogues for Nurserymen and we 
make a specialty of color-printing. We carry out 
intelligently our clients’ instructions. We are glad 
to co-operate with each catalogue-buyer and to help 
Cevelop and express the idea that will advertise his 
Nursery and sell his stock. That individuality is 
vhat makes the catalogue a salesman; nothing else 
can. 

And when required, we edit or write, plan, build, 
illustrate and make the catalogue complete; we even 
address and mail. 

The catalcg-e is a vital factor in making profits. 
it ic net teo early to think about next season’s 


catalogue now. 
e 


THE Du BOIS PRESS 


Horticultural Color Printers 
Rochester, New York 


VY 


























STRIKE 


While the Iron is Hot 


Your sales will be larger, your business will 
be easier, and your profits sure, if you have 
what you need when the spring rush comes. 








It’s up to you to look out for that, and there 
is no better place to look than 


Our Wholesale Bulletins 


Read them. It pays. 


A complete line of nursery stock, including 
French grown Fruit and Rose stocks. 





C.R. Burr & Company, it. 


MANCHESTER, CONNECTICUT 
General Nurserymen 


WS DO NOT SELL AT WHOLESALE TO RETAIL BUYERS 








Chief Exponent of the American Nursery Trade 


The American Nurseryman 


National Journal of Commercial Horticulture 


AMERICAN FRUITS PUBLISHING COMPANY, Inc., 
39 State St. ROCHESTER, N. Y. 


Subscription Rates :—$2.00 per yr.; 3 yrs. for $5.00 
Canada and abroad: 50 cents extra per year. 
ADVERTISING RATE, $2.80 PER INCH 


“You are issuing a splendid Journal, covering the news 
of the trade from coast to coast.” Former President E. 8S. 
Welch, American Association of Nurserymen. 

Edited by Ralph T. Olcott, founder of American Nur 
sery Trade Journalism. “The dean of Nursery Trade 
Journalists, who, since June, 1893—a quarter of a century 
—has boosted all the time for the interests of all nursery- 
men.”—Former President John Watson, American Asso 
ciation of Nurserymen. 


NE CAN only act in the light of present knowledge. 
Until you know of the existence of such a Nursery 
Trade Journal as the AMERICAN NURSERYMAN you 
must act with such knowledge as you have. 

It is for this reason that we are glad to acquaint you 
with this publication. It speaks for itself; but if you 
would have corroborative proof, ask any prominent Nur- 
seryman. 


Calls for back numbers come in almost every 
mail. Many cannot be supplied, as editions have 
been exhausted. The only safe way is to see 
that your subscription is paid for in advance. 





“A paper which gives the best value for the money to 
the reader will give the best value to the advertiser as 
well. I don’t think thore is any argument about the sound- 
ness of this view.”—H. Dumont, Chicago, Ill., in Printer’s 
Ink. 
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A. F. LAKE, Pres. 


WHY WAIT LONGER 


To buy? Every day lost means a smaller list to choose from. 


Bulletin No. 3— with Grade Count 


Will show a very complete assortment. Will be mailed March 1. 


We Want YOU to Have One 


Write or wire if you do not receive it promptly. Your want 
list will have our careful atten‘ion. 


WE ARE READY 


TO SHIP QUICKLY. TRY US. 


If You Want Information 
Regarding Our Stock. 


The SHENANDOAH NURSERIES 


SHENANDOAH, IOWA 


C. B. LAKE, Vice-Pres. 


Write Us. 


R. S. LAKE, Sec’y-Treas. 




















eee 
W. T. HOOD & CO. 


Old Dominion Nurseries 
RICHMOND, VIRGINIA 


We want Cut Leaf Birch—advise sizes you can furnish and 
prices. 


We offer 


Apple, Standard Pear, Peach, Plum, Concord 
Grape one and two year: California Privet 
(ene year), Amoer Rivor South one 
and two year, Extra fine; Magnolia 
Grandiflora (all sizes). 

Roses (budded). 


Send Us Your Want List for Quotation 

















Hoopes, Bro. & Thomas Company 
THE WEST CHESTER NURSERIES 


West Chester, Pa. 


Established 1853 Incorporated 1907 


APPLES—all the leading varieties. If you want to please 
your customers, send them some of our 2 yr. buds and 
3 yr. grafts as they are the finest we ever saw. 

PEACHES, strong. Belle, Carman, Elberta, J. H. Hale, etc. 

Norway Maples, 1/2” caliper and up. As good as you ever 
saw. 

Boxwood, Pyramidal. 

Abies, Nordman’s. 

’ Arbor Vitae compacta, conica densa and globosa. 

Retinosporas as follows: argentea, compacta, filifera, filifera 
aurea, pisifera, pisifera aurea and plumbosa aurea. 

Spruce, hemlock, oriental, polita and white. 


SEND US YOUR LIST OF WANTS 


























Best Tree Digger on Earth 











Pa lstantly Adjustable. — 
ala Strong, LIGHTEST Draf 

















Write for Descriptibe Circular and Prices 


STARK BRO'S 


Nurseries & Orchards Co. 
LOUISIANA, MO. 









































EDITORIAL DEPARTMENT—Communieations on any sub- 
ject connected with Commercial Horticulture, Nurseries or Ar- 
bericulture are cordially Invited by the Editor; also articles on 
these subjects and papers prepared for conventions of Nursery 
or Horticultural asseciations. We also shall be pleased to re- 
produce photographs relating to these topics, Orchard Scenes, 
Cold Storage Houses, Office Bulldings, Fields of Stock, Specimen 
Trees and Plants, Portraits of Individuals, ete. All photographs 
will be returned promptly. 

Advertixing—Advertixing forms close on the 25th of each 
month. If proofs ure wanted, copy should be on hand one week 
earlier.. Advertising rate is $2.50 per column-width inch. 

“AMERICAN NURSERYMAN” is distinctive in that It 
reaches an exceptional list and covers the field of the businex« 
man engaged in Commercial Horticuitaure—the carlot operator. 
Here ix concentrated class circulation of high character—the 
Trade Journal of Commercial Horticulture, quality rather than 
quantity. 

“AMERICAN NURSERYMAN” will not accept advertise- 
| ments that do not represent reliable concerns. 

SUBSCRIPTIONS—“AMERICAN NURSERYMAN” wlll be sent 
to any address in the United States for $2.00 an year; to Canada 
or abrond for $2.50 a year. Single copies of current volume, 
s0c: of ticvicun v lun ers, 25e. 


RALPH T. OLCOTT 
Editor, Manager 
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AMERICAN FRUITS PUBLISHING COMPANY INC. 


WHAT THIS MAGAZINE STANDS FOR—OClean chronicling of 
commercial news of the Pienting Field and Nursery. Am henest, 
fearless policy in harmony with the growing ethics of modern 
business methods. 

Co-operation rather than competition and the encouragement 
of all that makes for the welfare of the trades and of each of ite 
units. 

Wholesome, clean-cut, ring true independence. 

INDEPENDENT AND FEARLESS—AMERICAN NURSERY- 
MAN” makes no distinction in favor of any. It is untrammeled 
in its absolutely independent position and is the only Nursery 
Trade publication which is not owned by nurserymen. 

SS'This Magazine has no connection whatever with a par- 
ticular enterprise. Absolutely unbiased and independent in al 
its dealings. 

Though it happens that its place of publication is in the east- 
ern section of the country, it is thoroughly National in its char- 
acter and International in its circulation. 

Its news and advertising columns bristle with announcements 
from every news corner of the Continent. 

It represents the results of American tndustry in one of the 
greatest callings—Commercial Horticulture in all it# phases of 
Nursery Stock, Orchard and Landscape Planting and Distribe- 
tion, 


3° State Street, 
Rochester, N. 1. 








Classified Business Announcements In this Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 





Aiken, George D............. Dtrawherty PUMA 2... cccscecsess 77 
a ee cocccOWOrTy PRMMES 2... cc ccccccccess 82 
American Farm Machinery CoKinkade Tractor ................. 73 
American Forestry Co...... I Pre 82 
American Forestry Co...... Special Trade Olfer............... 75 
American Forestry Co...... WEE necdexdantastanedanns 77 
American Landscape School. Landscape Course ................ 79 
Atlantic Nursery Co........ WO NE Se 40kndcdeccccvcccens 76 
Audubon Nurseries .. Ornamental Nursery Stock........ 79 
Barker Manufacturing Co. ...Weeder, Cultivator ............... 75 
Bender, Robert H. ......... Box-wood Suffruticosa ............ 73 
I, Te Pion ccunceescns General Nursery Stock............ 79 
Bobbink @& Atkins.......... PO EE btetivaiucnsnceseewen 76 
Boyd Brothers ............. Forest Seedlings, Shrubs.......... 77 
Brand Nursery Co.......... Latham Raspberry ............... 79 
Burr & Company, C. R........ Special Announeement ........... 59 
Byrd NMureerios ......ccccced EY ici cctcadscseceeneee 73 
Century Prees ....sccccsccced PE AbaChneaetnctncevecceenes 81 
Chase Company, Benjamin...Nursery Labels .................. 82 
Chattanooga Nurseries ...... June Budded Peach Trees......... 67 
Clover Leaf Nursery......... Strawberry Plants, Etc. .......... 81 
Cole Nursery Co. .......... Shade Trees, Shrubs.............. 81 
Conard & Jones Company...Special Announcement ............ 76 
Gs Wie vciccncccsces Landscape Photographs .......... 82 
Cultra Brothers ............ 0 ee er eee 83 
Davis Nurseries, Franklin....General Nursery Stock............ 58 
Dintelmann, L. F. ...eceeee Fruit and Shade Trees............ 75 
EEE 62060660066" ...Growers of Young Stock......... 76-77 
Ps We, Mxddnccesasesscas Strawberry Plants ............... 75 
Bw Bole Press... ...ccceseee Horticultural Printing ............ 59 
SY ose cceacteawad Strawberry Plants ............... 79 
Evergreens, Cultivated ..... St MEE bantaetses cus atuenn seas 75 
Fairfax Farms Co. ......... I, 5 ic ewecnteewneew 75 
Faicfield Nurseries ......... SE EE Sicakcandvatawaseneanes 76 
Fairmont Nurseries ......... Black Hills Spruce, Etc........... 75 
Fleu, Jr., Conyers B......... . 2. ee eee er ee 79 
Forest Nursery Co.......... Forest Seedlings, Shrubs.......... 77 
Foster Nursery Co.......... EM 5. boc cb Wedewssawened en 75 
Franklin Forestry Co........ Ebene Ge FROOR. .w ccc ccescccces 77 
Gilson Manufacturing Co.....Bolens Power Hoe................ 69 
Griffing Co., C. M. ......... Fruit and Nut Trees, Roses........ 79 
So pinnae choke Raspberry Plants, Grape Vines.... 79 
Hammonton Hardy Plant N. Perennials .................+-555- 77 
Hill Nursery Co., D......... Evergreen Specialist ............. 67 
Hill Nursery Co., D......... Plate Book Evergreens............ 81 
Hill Nursery Co., D... WU BI 6 a. 6.0 shoe's e ccesecc cess 76 
Hobbs & Sons, C. M....... . Sugar and Norway Maples......... 58 
Hood & Company, W. T......General Nursery Stock............ 60 
Hoopes, Bro. & Thomas Co. Apple, Peach, Maple, Etc.......... 60 
Hotaling, Wee ....cccscccced Poorman Gooseberries ............ 73 
Howard-Hickory Co......... 0 82 
Hubbard Company, T. S.... Grape Vines, Berry Plants......... 79 
Huntsville Wholesale Nurs.. General Nursery Stock............ 84 
\igenfritz Sons Co.,, |. E...... General Nursery Stock............ 58 
Independent Fruit Co....... Grape Cuttings .........ccceceees 75 
Jackson & Perkins Co...... Ornamental Stock .............-.. 59 
I ie Ds so aetacccstcneees -Cherry Trees a Specialty.......... 83 
eer Flower Seeds, Perennials, Etc..... 82 
CROWES GR ccc cccccccvcssce Gham TOG ... 2. ccsccsccccces 58 


Knox Nursery & Orchard Co.Cherry ..........-..0eee cee eeees 


Landscape Service Co........ Landscape Service ............+.. 81 
Lindley Nursery Co., J. Van. Carolina Peach Pits............... 79 
Little Tree Farms ......... EVergreene ......cccccccccecccces 77 
McHutchison & Co. ......... French Fruit Stocks.............. 69 
Monroe Nureery ............ Specimen Evergreens, Etc......... 58 
Moon, Chester ............-. PPT TT ITITTE LITLE 79 
Mount Arbor Nurseries..... Fruit Tree Stocks........-..s..0.. 82 
Naperville Nurseries ....... Young Stock .........ccceeseeeces 76 

76 


New Brunswick Nurseries... Roses .........+..+eseeeeeeeeeees 
Northeastern Forestry Co....Evergreen Seedl’gs and Transp’ts.. 77 


Northern Neck Nurseries..... Apple Trees, Grape Vines......-.. 67 
Nursery For Sale............ Taylors Falis, Minn. .............. 80 
Nursery Manual ............ Practical Hand Book.............. 75 
Old Dominion Nurseries..... Standard Nursery Stock........... 60 
Onarga Nursery Co.......... Ornamental Nursery Stock........ 83 
Onarga Nursery Company... Lining Out Stock................. 76 
Ghank, GS. Ve vcvvescesescecoce GS WE Se dccccsvccetecsiccess 75 
Painesville Nurseries ...... General Nursery Stock............ 57 
Parker Bros. Nursery Co....Klondike Strawberries ........... 73 
Parsons Wholesale Nurseries.General Nursery Stock............ 79 
Payne Typewriter Cc....... TED 0 w060045660shensennes 75 
Pennsylvania Nursery Co. ...Surplus Stock ...........eeeeeeees 67 
Peters, Charies M.......... RD WD sev ccicdccveseccesesas 76 
Position Wanted ........... tm Mereery GIG. 2. cccccccccccece 80 
Portiand Whole’"‘s N. Co... Ornamental Nursery Stock........ 81 
Potter Sales Nuresry Co.... One-year Apple ........-..-..0055 73 
Princeton Nurseries......... Ornamental Nursery Stock........ 58 
Process Color Printing Co....Color Prints ...........+..eeeeee. 81 
i Ce Mecha deueae bens Ce Pe Pic co wectccseccece 79 
Reed, W. C. & Son.......... Cherry, Pear, Apple, Peach........ 83 
Rice Brothers Company..... «General Nursery Stock............ 83 
Ries, FT. Weecesccvccseccces Fruit Trees, Shrubs, Vines......... 73 
Rochester Lithographing Co.. Colored Plates .........+..+ee++55 82 
Rockfall Nurseries ........ General Nursery Stock............ 79 
Rosebank Nursery ........- Lining Out Stock.........-....6.. 77 
Rosenfield Peony Gardens . Select Varieties Peonies.......... 79 
Sakata & Co., T.....ccccees EE a eer Te 82 
Scarff & Son, W. N........- Small Fruit Plants.......-..e.eee. 79 
Schifferli Nurseries, F. E...Grape Vines, Currants, Gooseber’s. 79 
Scotch Grove Nursery...... BVOPOTOORS oc. cc cccccccccccccccess 79 
Shenandoah Nurseries ..... Special Announcement ..........- 60 
Shenandoah Valley Nur. Cc...Apple Scions Wanted..........-.. 75 
Sherman Nursery Co........ General Nursery Stock............ 77 
Shinn, Warren .........+-- Asparagus Roots, Etc............. 73 
Skinner & Co., J. H......-.- Apple Seedlings, Trees............ 83 
Skinner Irrigation Co. ...... irrigating System ............++.. 67 
mith Compan ', W. & T.... General Nursery Stock............ 58 
Standard Cyclopedia of Horticulture .......-.-- ++. eeeeeeeeeee 81 
Standardized Plant Names . New Book ........-..05+eeeeeeees 73 
Stark Bros. N. & O. Co..... The Stark Tree Digger............ 60 
Storrs & Harrison Co..... . General Nursery Stock............ 57 
Strand’s Nursery ......-.-->  . Aa SPELERTEELECLIT LT RO 
Summit Nurseries ....... + Pecan Tre@S ........cescecesees . 79 
Taylor, M. L.........eeeeeee Apple Seedlings and Grafts........ 82 
Valdesian Nurseries ......- Peach Seed sasteeteeteeteeteeeres 79 
Vincennes Nurseries....... Cherry a Specialty. .........c200.. 83 
 .  canenaceneeeowns Lining-out Stock ..........ecceee, 80 
Eg. ccaptevncdeusweuse Partner in Nursevy..........+..+.. 80 
CD on.  caguhecnsduseseue Working Associate ...........-..+. 80 
WantOd .....cccccccccsscees Yucca Filamentosa ............+.. 80 
Washington Nursery Co.....- General Nursery Stock............ 69 
Von Helms, Wm. ......+--+-> Kunde Pruning Knives............ 59 
Wathena Nurseries ...-...-. 2 Yr. Apple Fruit Trees........... 83 
Wayside Gardens Co......... Hardy Perennial Plants........... 84 
82 


Wilson & Company, C. E... . Barberry Seedlings .........-..... 
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TAKING THE ORDER—A LESSON IN SALESMANSHIP 


Creating Desire—Being In Right With the Publio~Compotiiion and Prices—Nurserymen Make the Prices, Not the 
?ublic—Sound Business Demands That the Public Gets a Fair Deal—Nurserymen Are Not Rendering Enough 


Service. 


about, because in the first place there 

is nothing tangible about it, which I 
expect most of us find, particularly in the 
winter time. However, it is the result of 
only one thing—DESIRE ON THE PART 
OF SOME OF THE PUBLIC. 

There are a number of ways of bringing 
about DESIRE, but it is possible to classify 
it when coming under the result of Sales- 
men or Agents into two classes. The first 
class could be called the result of pressure 
selling, that is se'ling through agents or 
probably high pressure methods of sales- 
men. The other class, and probably the 
best, is the result of confidence instilled 
through some manner of association; the 
one that most of us are familiar with is 
that which comes through some pleasant 
association, whether it be directly the 
someone we have been doing business with 
or through some indirect acquaintance or 
friend of a customer. 

The things that most of us have in com- 
mon, or we probably would not be here, 
are Problems. The problems of selling and 
sales are probably the greatest; today the 
marketing and distribution of our product 
requires 75% of our energy. So we have 
this common ground: While we cannot 
hope to make any radical changes, still 
we can come here and exchange ideas and 
take away some thought that will make our 
work possibly a little more harmonious. In 
other words, we want to see if we cannot 


T HE order is not an easy topic to talk 


get some of the rought spots off and have 
smoothing sailing. If it were not for these 
problems it would probably not take more 
that a 15 to 20 dollar-a-week man to operate 
our business. 
THE PUBLIC 

Now the principal thing that can he!p us 
over most of our rough spots is through 
being in right with the public; in other 
words the right sort of an impression held 
by the public, because this is very far reach- 
ing. You know the public are our cus- 
tomers and the only field upon which we 
can expand. The retailer has a log of 
problems and rough ones, and he passes the 
results of them down to the wholesaler, so 
you see it is a part of the wholesalers’ 
problem to investigate and find wherein he 
can assist in helping the retailer. If the 
firm selling retail are growers, then their 
problem is to co-ordinate very closely be- 
tween the two departments of production 
and sales. The attitude of the public is the 
one problem we have of greatest impor- 
tance—Public Relationship—and I think 
that right here is where we should spend 
most of our time and thought, at a con- 
vention of this kind, as it means the lower- 
ing of resistance. The public is the source 
from which our money must come. Nine 
hundred and ninety-nine out of a thousand 
of our customers today are unfamiliar with 
evev. three varieties of either shrubs or 





trees, so that the impression they receive 
is only through ourselves. Now the thing 
I am going to bring home here is that 
which, I am happy to say, has shown a 
great deal of improvement, but we have a 
great deal more to accomplish along these 
lines, and that is boosting. 
COMPETITION AND PRICES 

During these highly competitive times, 
with the trend of lower prices, remember 
right here that it is not the public that 
makes the prices but ourselves. It is dem- 
onstrated that the wholesale price of Nur- 
sery stock has little to do with the prices 
that prevail in retail and landscape lines 
for the prices range from the ridiculous to 
the sublime and still there is no good 
reason why retail prices should not be as 
high as at any time in the past two years. 
It is from us the public receives its impres- 
sion as to the value of our products or 
work; it therefore behooves us to improve 
along these lines so as to relieve the re- 
sistance of sales and make our work a 
great deal more pleasant. Remember the 
public are just exactly what we make them 
as far as our business is concerned. This 
means that we should give them the very 
best impresion that we can of our work and 
our business. It means that we should look 
forward to the improvement of our rela- 
tionship with the public and adopt some im- 
provement other than price, favorable to 
buyers. 

PROSPERITY WAVE 

In quoting Mr. Babson, who is probably 
the most conservative man about forecast- 
ing the present year, the worst he can 
give us is a 90% market for the past year, 
and many other reliable sources have fore- 
casted much better conditions. So if each 
of us would initiate an improvement in his 
relationship with the public it would react 
back to us individually as well as help 
business as a whole and would also over- 
come most of the anxiety about where our 
orders are coming from. 

Relative to the competitive angle, the 
conditions surrounding retail work here in 
this city, from my understanding, are no 
different from any other city. To every 
new building here there are from 5 to 8 
men approaching to sell Nursery Products. 
They all vary from the sublime to the 
ridiculous, there being as many different 
kinds of propositions as there are men and 
ranging in price all the way from 25% to 
75% apart. Now it isn’t that there is any- 
thing particularly wrong with any of the 
propositions except one man is trying to 
sell a $25 proposition to a $100 market or it 
may be vice versa in which the other ex- 
treme is trying to sell a $100 proposition 
to a $25 market; so it behooves us to ana- 
lyze our market as to the plan of orders 
and contracts we wish to develop. I do not 
think we measure the success or accom- 
plishment of a man by the size of orders 
he handles, but I do think we measure him 
by his efficiency and ability to classify his 
work. We have before us an instance of 
Henry Ford choosing a low price car for a 
low price market, but he didn’t try to sell 
his car to a Cadillac or Packard market. 
So I am emphasizing the necessity of ana- 
lyzing our market only for its favorable 
effect upon the public which results in 


building customers. Create a favorable im- 
presion by a prospect and you have created 
a customer. The average city work has 
form, as I said before, 5 to 8 men to each 
new building, which brings up a tremen- 
dous selling cost that the public must pay. 
I am quite sure that if the time of each 
man was considered and appraised the 
average new mob would cost 50% to sell. 
This is ridiculous in itself and brings the 
realization that less attention should be 
paid to curbing and economizing in guaran- 
tees and service to our customers and the 
public. We should not hamper anything 
that will promote a more agreeable condi- 
ticn and that will lower the resistance of 
selling and develop more of a desire. It is 
an unhealthy condition to have such high 
sélling costs and at this time I believe the 
trouble lies with ourselves. We cannot 
hope to lower selling costs through lower 
prices but through a developing of desire 
by the public. 
CUSTOMER AND SALESMAN 

The public is accustomed to being talked 
to in large terms of money, and while we 
cannot sell a $200 proposition to a $50 cus- 
tomer still we can take full advantage of 
the $200 customer and not pull him on 
down and give him a wrong impression of 
our business as a whole because the $200 
man is never satisfied except he get a $200 
job and all the service that goes along with 
the expectations of those wanting the best. 
Now getting to the specific contact in which 
the public knows us, outside of mail orders. 
It is through agents or salesmen—and I 
like to think of salesmen rather than agents 

because to be a salesman one must offer 
the public something more than a desire 
for an order; and so agents or salesmen 
are most of our problem and as they are the 
medium of contact then we should be very 
careful what we impose the public with. In 
other words, this original contact with the 
customer in which the order results de- 
termines the relationship that that order is 
going to have as to profit. So we can over- 
come most of our troubles at this source 
by having the right sort of representatives. 
We should be very careful to see that sales- 
men are well trained and have a real con- 
structive attitude. Otherwise we cannot 
expect anything more than the unreason- 
able competition that only results in lower 
prices and poorer work. The less experi- 
enced our men—the more simple should be 
our work, but let us pay our men well, 
make the field attractive by classifying our 
work and studying our business to conclu- 
sions to determine the plane of work that 
we wish to handle. The public is entirely 
reliant upon us for their impression, and 
their confidence is measured by relation- 
ship to our ability to classify ourselves and 
only then will we know confidence. 

We often lose sight of the fact, as men- 
tioned before, that we make the prices, not 
the public, and assume that the public know 
a great deal about plants and planting, but 
it would be a very big mistake to attempt 
to sell the city man shrubs and trees de- 
livered to his house without planting, 
though it would be perfectly all right -to 
sell them to a farmer or to anyone in a 
small town. The two types of buyers are 

(Continued on page 66) 
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FILLING THE ORDER—A LESSON IN SERVICE 


System In the Shipping Room—The Old Subject of Importance of Thorough Packing—Getting To Be the Custom to 
School Agents and To Follow Up Plantings With a Measure of Service—Free Replacing Not Good Practice—In- 
specting Plantings From Time To Time—Interesting Discussion. 

By Miles W. Bryant, Princeton, IIl., Before Illinois Nurserymen’s Association 


bling the Trees and Plants and Ship- 

ping To the Customer,” I wish to pass 
over briefly for the reason that these mat- 
ters are largely items which I feel the 
exigencies of the particular business must 
decide. 

I take it for granted that the wording, 
“Selecting the Trees and Plants,” attached 
to such a subject does not include the de- 
termination of varieties or sizes to be used, 
for as far as filling the order is concerned, 
they are entirely matters to be determined 
by the policy of the firm and by the order 
itself, but the method of preparing the or- 
der in the office for transmission to the 
shipping department, the distribution of the 
stock in the storage, the method of selec- 
tion of the particular articles for each or- 
der from other articles of the same variety 
and size, are matters of prime importance 
in filling the order and are worthy of 
thorough and continuous study in an effort 
to see that they are made as economical 
and expeditious as possible. 

The Nursery business, at best, is handi- 
capped by the short duration of its shipping 
season and by the necessity which always 
confronts us of getting all orders off prompt- 
ly during the short period which may be 
called the best of the planting season. For 
that reason a thorough and smooth working 
organization in the shipping department 
with as little as possible to handicap its 
work is one of the biggest necessities in 
filling the order to the best advantage, not 
only of the Nurserymen but of the con- 
sumer as well. 

It is needless to say that a method which 
may prove marvelously well adapted to the 
needs of a firm doing a large agency busi- 
ness may not in any way be adapted to the 
use of a firm doing business in a small 
way even in the same division of the trade, 
and the management of the organization 
best suited to an agency or a catalog busi- 
ness would certainly be a very poor system 
for a firm specializing in large landscape 
orders. For that reason, it is my belief that 
in comparison with other lines of business 
there may be more methods of filling an 
order developed in the retail branches of 
the Nursery trade and those methods still 
be called good practice, than one would 
naturally suppose. For that reason the 
working out of a good workable system of 
filling orders is apt to be the result of ob- 
servation of the methods of others care- 
fully developed and adapted to the facili- 
ties and requirements of the particular re- 
tailer in question. 

The details of such systems as they 
might be worked out by the many different 
varieties of retailers we have in the Nur- 
sery business—the catalogue man, the 
general agency man, the man specializing 
in landscape orders, the man dependent on 
local year sales, and all of the numerous 
combinations and comglomerations in be- 
tween—the details of all their systems 
would be many and various and would hard- 
ly bear enumeration here, particularly with 


the scant knowledge which I could bring to 
their discussion; but there are, however, 


T HE first part of my subject, “Assem- 


certain premises and certain necessities 
which I believe must accompany any sys- 
tem if it is to work out in a satisfactorily 
economical and expeditious manner. 

In the first place, in whatever form the 
orders are sent to the shipping department, 








whether as one manifold form system, as 
shipping tags with the labels written and 
attached, or as the customers’ original or- 
der itself, it should be in such form that as 
little clerical work as is possible should 
be left to be done in the shipping room. 

2. The distribution of the stock in the 
storage, whether that storage is temporary 
or not, should lend itself as much as possi- 
ble to the expeditious filling of orders. 

3. There should be some definite rou- 
tine through which each order should go, 
ending with some adequate method of 
checking the order before it is packed, not 
only to see that the stock is all there, but 
to see that the quality and condition are all 
that they should be. 

4. The methods of packing must be 
thorough and adequate and must take into 
consideration the fact that in many in- 
stances the plants will not be properly 
taken care of on their arrival at their des- 
tination, that in many instances they may 
be subjected to neglect and delay before 
they are finally planted. 

5. The method of delivery must be the 
easiest and most rapid available, taking 
into consideration the best interests of the 
customer as well as of his own type of 
business. 

Didn’t tell you anything, did I? 

There is nothing in any of those five 
premises but platitudes, platitudes pure and 
simple, things which are perfectly obvious 
to any thinking man. The only trouble is 
that when we get right down to actually 
putting our ideas into practice in our own 
business we pretty often stop thinking. 

The proper instruction of the customer 
not only in the planting and subsequent 
care of the plants, but also in the soil and 
climatic requirements necessary to their 
proper growth and the c aiditions under 
which they will best succeed, should take 
a very important part in any ideal retail 
program. Too much of the dissatisfaction 
felt by many retail customers is due to a 
lack of understanding of the fundamental 
requirements of growing plants. Too many 
of them believe that all that is necessary 
is to buy a plant, stick it in the ground, 
forget about it and at the end of a year or 
two of waiting have it bloom forth in all 
its glory. Too few people realize that a 
plant, theugh not an animate object, is 
nevertheless alive and that any neglect or 
exposure for even a short time will neces- 
sarily impair strength and growth. Many 
people, and the percentage is larger each 
year, appreciate the effect which a well or- 
ganized planting can give, but too few have 
even the slightest idea of the amount of 
labor and care that is required to bring a 
plant to maturity. For that reason the 
education of the customer to the realiza- 
tion that it is a waste of his money to buy 


‘plants and not properly plant and care for 


them is a very fundamental question and 
one to which any retailer can properly de- 
vote considerable money and space in all 
of his literature. 

Somewhere I have seen Prof. Bailey’s es- 
timate of the percentage of all fruit trees 
grown in the Nurseries of the country 
which reach bearing age. I am not going 
to attempt to quote his figures for the per- 
centage which I remember his giving seems 
so appallingly small that I hesitate to do 
so for fear that I might not be correct. 
However, we all of us know that the per- 
centage of the plants which go out in a 
retail way which do reach this maturity 
is not what it should be. Now we, all of us, 
have known that it is no crime for us to 
lose a plant or two now and then, in fact, 
some of us lose a lot of plants sometimes 
and stil pat ourselves on the back about 
the percentages we get, but nevertheless 
the greater percentage of the plants which 
die every year do die of neglect and say 
what you please, a certain percentage of 
this neglect must reflect on the Nursery- 
man for most people will take at least 
reasonable care of their property if they 
realize that it must be done and have any 


idea at all about how to do it. 

Most retail firms do at least some of this 
educational work, many of them consider- 
ably more, but there can easily be a great 
deal more and the effect be none too great. 
It is a noteworthy thing, I think, that in 
the little advertising which the Nursery- 
men have done that quite a little space, 
especially in the newspaper articles has 
been devoted to the care of plants, because 
the men directing that publicity know that 
it is just that sort of topic which appeals 
most to the average reader. 

What the Nurseryman owes to the cus- 
tomer after the plants are delivered and 
paid for and how to keep the customer satis- 
fied, are two things which are very closely 
related and are two things which very 
properly come under the name of service 
in the more restricted sense in which that 
term has come into common usage during 
the last few years. 

If the Nurseryman delivers to his custo- 
mer a thrifty healthy plant in good growing 
condition and instructs him properly in its 
planting and care, he, in a way, perhaps 
fulfills his obligation. He cannot, when 
a plant dies or fails to grow properly, ad- 
just a few screws and put in a minor part 
or two and have the plant start off again 
as good or nearly as good as new. The 
inherent liabilities and qualities of plants 
preclude that possibility. His is not that 
kind of service. The greatest part of his 
service must be to prevent trouble and not 
to repair it, for once a plant is dead, or 
even in bad shape, there is as a rule little 
that can be done. 

And yet the Nurseryman can extend a con- 
siderable service to his customer after the 
goods are planted by calling to the custo- 
mer’s attention at logical times, things con- 
cerning the care of his plants which the 
average person unused to handling plants 
might overlook or neglect, but which, if 
properly attended to, will mean a consider- 
able difference in how the plants take hold. 

The ideal way, of course, would be to in- 
spect the planting from time to time as 
necessity might require and to give definite 
instructions as to what had been neglected 
and what should be done. To the man 
specializing in landscape orders and cover- 
ing a comparatively limited territory, this 
is a comparatively easy and certainly the 
logical thing to do. This is practiced by 
many firms specializing in orders of this 
type and many of them even go farther and 
actually care for their little plantings for 
a year or two until the plants can become 
established and the danger of losing them 
thus greatly reduced. But what of the 
catalog man and the agency man whose 
orders are usually not so large and are 
scattered from one end of the country to 
the other? Such system would, of course, 
be out of the question particularly for the 
catalog man. The agency man usually gets 
back over his territory some time, but 
usually after the damage is done and when 
the only thing that he can talk is replace. 
The only way that these men could reach 
their customers economically would be 
through the establishment of a follow up 
system to supplement information already 
given as to the necessary plantins and 
care. A line now and then through the 
summer, telling the customer to be sure to 
keep the plants well cultivated and the 
weeds down, to see that they are watered 
during a dry spell, that they are properly 
cared for during the winter, that the prun- 
ing is done in a proper and timely manner. 
The plan has endless possibilities, and 
probably endless expense, too, but a man 
using this kind of service would very proba- 
bly find that it not only made satisfied 
customers, but was a business getter as 
well. I cannot conceive that any service 
which the Nurseryman owes to the buyer 
can, under any circumstances, include what 
is known as free replace. The man who 
invented free replace has done more harm 
to the Nursery business in the misunder- 
standings and false ideas which his method 
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has created than can ever be calculated. 
While it was probably never his intention 
to do so, he has festered to a very large 
extent in the minds of the buying public, 
the idea that if a plant does not grow it is 
the fault of the Nurseryman who furnished 
it and dees not make much difference 
yhether he takes care of his plants or not. 
L'e can get more for nothing if they die. 

it is entirely a matter of education along 
fal-e lines. These same people would not 
expect to buy a pure white long-haired Per- 
sian kitten, throw it out with the alley cats 
to forage for its own living, forget about 
it until it had time to mature and then ex- 
pect to find it a beautiful house cat. They 
have been taught that things just plain 
den’t happen that way and when they learn 
the same thing abovt Nursery stock it is 
going to be better for all of us—the custo- 
mers of the Nurseryman as well. Happily, 
the fate of free replace is passing, but the 
idea still remains strong in the minds of 
many of the buying public and only educa- 
tion along the proper lines is going to be 
able to overcome it. There is only one way 
in which I can feel that free replace is 
justified. That is when the customer pays 
for the insurance at the time he pays the 
bill and is made to realize that he is pay- 
ing for it, and that isn’t free replace. 

Of course, we all can realize circum- 
stances which once in a while might de- 
velop, in spite of the best and adequate 
care being taken to see that everything was 
in the best of shape at time of shipment, 
the fact that the plants did not grow might 
properly be laid at the door of the Nursery- 
man. In cases of that nature there is only 
one thing to do, but where delivery is made 
in good condition, and it usually is, I be- 
lieve that the customer should be made to 
realize that in one way or another, at some 
time or another, is the man who actually 
pays for the replace of plants that die. 
So, when you come right down to it, what 
the Nurseryman owes his customer after 
the bill is delivered and paid for is what 
for his own protection, if for no other 
reason, he owes the customer—before the 
bill is delivered as well—instruction in the 
proper planting and care of the plants he 
buys. We can all realize instances of custo- 
mers who would be dissatisfied if they were 
given the world itself, but most people in 
this world are reasonable and if they 
realize that it is the care and attention 
which they give their plants which is going 
to determine the success they have with 
them, they are much more apt to be satis- 
fied customers and satisfied customers is 
what we are after, for they mean more busi- 
ness. 

I had intended to say considerably more 
at this time about service, but Mr. Beaudry 
stole part of my thunder and the chances 
are that I have said plenty anyway. 

People are being educated on every hand 
to the idea of service and they are be- 
ginning to realize that the man who offers 
service, though perhaps a little higher 
priced in the beginning, is cheaper in the 
end. 

You can sum it all up in a phrase whose 
origin some of you wil! recognize—and I 
don’t care whether you take it in its utili- 
tarian or theoretical sense—you can sum 
it all up in the motto, “He profits most who 
serves best.” 

EDUCATION VS. REPLACEMENT 

Mr. Paxton: “It just occurred to me 
that one of the most important things Mr. 
Bryant says is in regard to replacement, 
but I agree with him heartily that it is 
educating the public in the wrong way to 
make them think that every plant sent out 
will grow. We have no way of knowing 
who is going to plant it; oftentimes they 
are planted in such a way that they can’t 
grow. I think if the public were educated 
more to the fact that the plant’s growth is 
a matter of being taken care of and edu- 
cating them how to take care of them, I 
think we wiii get a long way from the re- 
placement trouble.” 

Mr. Littleford: “I think an important 
part in filling the order is to see that it 
gives satisfaction to the customer and to 
do this we should acquaint him with the 
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care that trees and shrubs need. I find in 
our business a good share of the people 
are city people that very often have no 
conception of the requirements of trees 
and shrubs after they are planted. If they 
knew what was required they would be 
glad to give them attention and we try to 
follow up by advising them what the re- 
quirements are. We find we get splendid 
co-operation that way—that leads to better 
success.” 

Mr. Nelson: “Mr. Bryant spoke of the 
difficulty of doing that with catalogue busi- 
ness and agency business. Are there any 
men who have that line of business who 
wish to speak?” 

A member: “How can a Nurseryman 
afford to talk to all those fellows at this 
short season of the year? I handle 20 
people in a day—we handle the goods. 
They come back—when one does come 
back I ask a few questions—we make no 
promises. I have a half dozen agents and 
they undoubtedly make all _ sorts of 
promises. It is true that trees don’t grow 
as satisfactory as they did in the early 
days. My father planted an orchard in 
1879 and he lost only a half a dozen. It 
is the man who moves from the city who 
knows nothing about it who has all the 
trouble. I have very little trouble; it isn’t 
often that I would wear my lungs out 
telling those fellows how to plant; if it 
isn’t in him, how are you going to educate 
a man in 10 to 15 minutes to know all about 
planting?” 

NURSERYMAN HELD RESPONSIBLE 

Mr. Beaudry: “Y don’t think it alters the 
facts any. In the first place, the public 
doesn’t ask us to send those agents out. 
We should be responsible for them. That 
responsibility lies with us, because we are 
sending them. I think a fund might }t 
laid aside to enable us to stand back 
what we sell; a small fund, if it is only 
10% of the original price. I remember 
when the automobile first came out they 
gave a year’s service—did all the work and 
furnished all the repair parts—it was a 
tremendous expense, but it was the only 
way to put the thing on the market until 
it gradually dropped down, until now there 
is service and it is carried on at a very 
low expense. It is going to be a great 
many years before we develop a market to 
the extent that people will be familiar with 
our products. When that is done—then is 
the time for talk of limiting our responsi- 
bility and telling the planter our tale of 
woe. There is a responsibility. The law 
of averages won’t amount to very much— 
it leaves a better impression of this work 
and less resistance in sales.” 

A member: “I learned last summer 
some agencies were spending money to give 
their agents an education as to what should 
be planted in certain localities, what would 
do well, rather than take out a raw hand 
and expect him to sell and get satisfied 
customers. I thimk all agencies will in 
time come to find that it will pay them to 
give their men a little training before they 
send them out to sell on an agency basis.” 

Mr. Farwell: “I am a buyer. Possibly 
the little experience I have had would be 
of interest. I bought some blueberry bushes 
from a catalogue house. They sent me a 
book which had a very thorough descrip- 
tion of how to plant the blueberry bushes 
and how to care for them. A little while 
afterwards I bought a hedge from a man 
who came and put it in for me. I feel if 
my blveberry bushes fail—the blame will 


65 


lie with me as a buyer— if the hedge fails, 
the blame will lie with the man who planted 
them for me—that’s the buyer’s attitude. 
If that man who puts in the hedge hands 
me a document telling what sort of ordinary 
care a man of my type can give those 
plants, and if I do this, doesn’t that bring 
the responsibility back to the buyer?” 

Mr. Nelson: “It relieves the Nursery- 
man of the entire failure.” 

SCHOOLS FOR NURSERY AGENTS 

Mr. Young: “I didn’t intend to talk on 
this subject. I have in mind a Nursery- 
man who employes 35 agents. He said, (I 
refer to Mr. Riley of Pardeeville, Wis.,) 
‘We have our men come in and hold a 
school; semetimes two and sometimes 
three days. We pay their expenses, in the 
first place because we want them to know 
our business and we want them to know 
how we undertake to do business.’ I won’t 
attempt to tell you the results mentioned, 
but I remember he told me the results ob- 
tained were marvelous. I began then to 
make inquiries and found out that Nursery- 
men generally are holding schools and hav- 
ing all their salesmen attend and instruct- 
ing them in the nature of plants and the 
way they grow, and what they should tell 
their customer, and how much responsi- 
bility they should put on the Nurseryman. 
Now, all this is in keeping with what Mr. 
Beaudry said and what Mr. Bryant said. I 
had a talk with Mr. Glenn and I think the 
Nurserymen themselves are educating the 
bad people out of the Nursery business. 

“We don’t want to fool ourselves that it 
costs any less to do business by catalogue 
than it does by agents. I have a little cata- 
logue; been in existence a few years. There 
is only one thing in regard to the Nursery 
stock that comes to my desk—that is com- 
plaints. They remain on my desk until 
they are finally disposed of. And it is a 
great deal of satisfaction—you may say it’s 
sentiment, but it isn’t sentiment, because I 
recall one woman in West Virginia bought 
quite a little Nursery stock and she wasn’t 
satisfied. She had paid cash and she was 
entitled to some attention and I did prac- 
tically what she asked to have done and 
she said I did a great deal more; and then 
immediately turned around and ordered 
much more, and has been a satisfied custo- 
mer by mail in West Virginia for the last 
three or four years. I want to tell you if 
we handle this thing right by service—lI 
want to get away from that word—I will 
just say, trying to meet the customer on 
the same basis that you would like to be 
met, if you were buying. I want to say we 
are trying. One instance: A customer at 
Hammond, Ind., wrote in and made a tre- 
mendous demand—and I immediately ad- 
justed the complaint and he immediately 
paid the bill and paid us the compliment of 
saying it was a crime the way he had 
treated us. I follow a complaint until the 
customer is satisfied—and in nine cases 
out,of ten the customer is satisfied. I be- 
lieve if I were in the agency business I 
would follow Mr. Riley’s example. If I had 
one salesman I would sit down and hold a 
Nurserymen’s convention with him, and if 
I had 199, I would have 200 at that conven- 
tion. I would lay the thing before them 
and get their co-operation. When we are 
through with this thing we will have builded 
something in this country—something that 
is—a Nursery industry. Heretofore we 
have been going along every fellow for 
himself and the devil take the hind one. 
We are beginning to build a Nursery in- 
dustry and it is a bright prospect today.” 
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WHEN ROADSIDE PLANTING SHOULD BE ENCOURAGED 


By W. G McKay, Madison, Wis., Before Northern Retail Nurserym en’s Associatioz. 


Arbor Day roadside planting has an appeal 
in it which upon first thought is very com- 
mendable. We are all interested in Arbor 
Day for it creates in the children of our 
schools an interest in trees, plants and 
shrubs and cultivates an appreciation of the 
teauties of nature. Further, it is intended 
to interest the earnest intelligent efforts of 
all the people, more especially in rural and 
suburban communities, in improving the 
surroundings of homes and school grounds, 
and it is with this in mind that many states 
have laws covering Arbor Day. 

This leads up to roadside planting which 
needs to be considered carefully by Nursery- 
men. Such movements are usually started 
by some club, Rotary, Kiwanis, Women’s 
Clubs or the like. They consider first and 
foremost how cheaply the trees can be 
bought and if the club or organization buys 
the trees, that is about as far as they go. 
Even the planting is an after thought, and 
up to the time of the arrival of the trees has 
not been worked out. Very often, at the 
last moment, some inexperienced help is 
secured and the trees planted. This club 
or organization has not perfected arrange- 
ments nor does it have a fund for main- 
tenance; hence results are unsatisfactory. 


No Nurseryman can afford to commend 
any movement unless it is conducted on 
sound business principles. The reaction on 
the Nursery supplying the trees for roadside 
planting will surely come regardless of the 
fact that the trees did not have proper care 
and attention; and it would have been much 
better if the Nursery had not furnished the 
stock at all. Very often we lose sight of 
this element in business. If we are to build 
business for the future, we must not en- 
courage something that is not sound. 

Some club, organization or individual may 
have effected a proper arrangement to plant 
and care for roadside planting. In that 
case Nurserymen should encourage such 
planting by supplying carefully grown trees 
of uniform size. Often such trees are dedi- 
cated to soldiers who lost their lives in the 
late War, hence Nurserymen should be par- 
ticular in furnishing sturdy, healthy trees, 
so that in case at any time a tablet is put 
at the base of such a tree, the tree will be 
in keeping with the purpose for which it 
was planted and dedicated. 

Arbor Day has been in effect for many 
years, yet today there are hundreds of 





school grounds where practically no trees 
are visible, however many trees have been 
planted by the children. All of which bears 
out the statements above made and sums 
up the impracticability of roadside planting 
as it is now conducted. Possibly in Min- 
nesota, where you have a state forester, it 
can be encouraged, especially in the prairie 
part of the state where more trees are need- 
ed. I shall be glad in the discussion, which 
I hope will follow, to hear from Minnesota 
Nurserymen, as to the care and attention 
these roadside plantings are receiving. 

In conclusion I want to call your attention 
to three kinds of planting: 

First—Plant trees and care for them. 

Second—Plant also the love of trees in 
the best soil—the heart of childhood and 
youth. 


Third—Plant, likewise, knowledge con- 
cerning trees. 
Now if Nurserymen encouraged these 


three kinds of planting it would be a com- 
paratively short time before our states 
would be noted for sound judgment in tree 
matters. 


Certified Apple Trees 


The certification of apple trees, in Nur- 


series, for trueness to name, is offered 
again this year by the Massachusetts Fruit 
Growers’ Association, according to the 


secretary, R. A. Van Meter, Amherst, Mass. 
The association is prepared to certify apple 
stocks at cost for any Nurseryman making 
application before April first. The total 
cost to the Nurseryman of examining and 
sealing has rarely exceeded two cents per 
tree. Dr. J. K. Shaw of the Massachusetts 
Experiment Station will, as in former years, 
act as the agent of the association in certi- 
fication work. 

About 65.000 trees were certified last 
year. The results have been so satisfac- 
tory to both growers and Nurserymen that 
a substantial increase in the demand for 
certification work is expected. 


Forest Nursery Co., McMinnville, Tenn., 
report lively demand necessitating additions 
to office and field force. 


AMERICAN NURSERYMAN should be 
regularly on your desk. A business aid. 
Bristling with exclusive trade news. Ab- 
solutely independent. NOT OWNED BY 
NURSERYMEN. 


LODENSE PRIVET, JACKSON & PERKINS CO’S NEW PRODUCTION 
So Named By Reason of Its Dense, Low-growing Form 





LODENSE PRIVET 


E. T. Hofmann, Ilion, N. Y., has received 
the cash prize of $100 offered by Jackson & 
Perkins Co., Newark, N. Y., for a name for 
that company’s new dwarf privet. The 
name is Lodense, indicating the low, dense 
growth of this privet which was introduced 
to the trade last fall. It stands shearing 
very well and is useful as a decorative plant 
for tubs, pots and boxes, as well as for 
hedges. 


Taking the Order 


(Continued from page 63) 
separated when it comes to the familiarity 
of handling anything that grows, and, I be- 
lieve, it is just as reasonable to expect a 
man in the city to know about plants and 
planting as it would be to expect any one 
of us to know how to splice electric wiring 
and put in a new fixture. It would be just 
about as foreign to him as it would be to 
you unless you have had electrical experi- 
ence so it is our problem to choose the 
market that we can give satisfaction and 
build confidence in and not force our sales 
where we cannot produce results. 

Now getting back to the word ORDER 
and summing up, we all will acknowledge 
that an order is the result of a desire, the 
easiest way to develop a desire is through 
confidence and the way to confidence is 
for us to have the public with us, and have 
their problem in mind at all times. Right 
here is where I want to say to Mr. Whole- 
saler, if your business is to expand, the re- 
sult of this problem will always be felt by 
you so it is up to you individually to know 
whether the public is getting a fair deal. 

Let us bear in mind the word service— 
if we would put ourselves in the position 
of our customers as a whole, we would find 
that we are not rendering enough service, 
because after all anything must be servic- 
able to be of value, regardless of how low 
the price. So as distributors of Nursery 
stock, it’s up to us to see that the stock 
we handle grows. While we cannot see 
the specific case still we can, by investi- 
gating and trying to get some place, dis- 
cover where we are not building confidence 
and as long as we use aggressive methods 
of sale it is particularly our duty to see 
that everything posible is being done to 
give satisfactory results and that the cus- 
tomer has something for his money. If 
you plant—you should guarantee. If you 
deliver only—you should not spare expense 
to enlighten the customer regularly on how 
to care for his stock. If we sell or plant 
stock’ in the fall that is hazardous—it is 
our responsibility and we should stand for 
the loss—and we should condemn the prac- 
tice of deliveries too early in the fall so as 
to make connections easier. Let us en- 
courage guarantees and assure the responsi- 
bility of our products as far as the public 
is concerned. Let’s encourage better re- 
tail prices that will afford proper distribu- 
tion and remember that price is not a 
builder of confidence, which is the easy way 
to the order. 

By strenuous, aggressive methods we can 
by the law of averages get orders, but we 
do not build. lLet’s build and have a 
smoother path. 


Say you saw it in “American Nurseryman.” 
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Spring delivery. 
Priced right for quick sale. 


WE ARE HEADQUARTERS FOR LINING OUT STOCK 





We offer the following strictly first-class stock, subject to prior sale for 
Here is stock to grow on that will make money 
Terms, as per trade catalog. 
% discount and free boxing where cash accompanies order, or is sent prior 
to time of shipment. 


EVERGREEN SEEDLINGS 


wee. - Inch Each 

ried in bundles of 50, 9BO Cemocder FAG oo oo cn oecececee 6-8 125 c 

(Prices apply on 500 or more of same 150 Abies Grandis ............. | 2-4 |15 
variety and size.) 7 ss See WON OOP since wneetanasans | 4-6 | 9c 
. = Inch Yr, Each 250 Pfitzeriana Juniper ........ 6-8 |27 ¢ 
500 Balsam Fir .......... 2-4 2 | 4c 50 “ ec wecccel 8-10/85 c 
1000 Concolor Wir ......... 4-6 | 2] 48¢ 300 Juniperus Ex. Stricta....... | 6-8 |35 ¢ 
1500 Douglas Fir .......... 4-6 2;4¢C 200 Gavin Juniper ............. | 4-6 [20 c 
250 Veitch’s Fir .......... 2-3 2|4c 975 Norway Spruce ............ 8-10) Te 
500 Gingko B iloba wenesie 8-10! 1 | 28¢ 400 Colorado Blue Spr........... | 6-8 jl7 c 
1000 Red Cedar,........... 4-6 1 | 3c 500 Austrian Pine ............. 6-8 | 5c 
1000 European Larch ...... | 8-10) 2! lke 500 “ os whnukawanaae 10-12) Tac 
1000 White Spruce ........ OOS DE RO B00 Beet Cie csccccccccctvasac 6-8 | 8c 
500 Black Hill Spr......... 4-6 | 3/5 ¢ 100 Hill’s Mugho Pine.......... 1-6 |20 c 
5000 Norway Spruce ....... 4-6 | 2 | lic 500 Ponderosa Pine ............ 6-8 5c 
750 Colo. Blue Spruce..... 4-6 216 ec 250 Scotch Pime ....cccccccccce 6-8 | 5e 
1250 Jack Pine corseseere 6-8 2 | le 400 Retinospora Obtusa ........ 3-6 |124c 
1500 Ponderosa Pee «ccoas 4-6 2 léc 300 Retinospora Plumosa ...... 6-8 115 ¢ 
1000 Scotch Pine .......... 4-6 2 | lke 500 Retinospora Plu. Aurea..... 6-8 [15 ¢ 
— > "ER a x Tae GS ED icnnodsacea de 8-10)ll ¢ 
ONCE TRANSPLANTED EVERGREENS 500 American Arbor Vitae...... 8-10) Tie 
Tied in Bundles of 25. 250 Thuya Globosa Nova........ 6-8 |25 ¢ 

Inch Each 300 Hill’s Pyr. Arb. Vitae....... 4-6 |15 ¢ 

2 By. seererrerrcrrer, 2-4 7c 50 Hill’s White Tipp. A. V...... 8-10/40 c 
ee De WE ccccaaveceencun 6-8 lll ec 250 Siberian Arbor Vitae....... 4-6 15 ¢ 
100 Abies Brachyphylla ........ | 4-6 |15 e¢ 200 Woodward's Globe A. V.....| 4-6 [15 ¢ 





SALES HELPS: 
bound in genuine 


SEND FOR COMPLETE 
Evergreen Plate Book—35 
Send for complete information. 


leather binder, $8.50, 
furnish plate bocks and folders on shrubs, roses and perennials. 


1924 


TRADE 
actual photographs, seven hand-colored, 


LIsT 


We can also 











HILL’S EVERGREENS 


Hill’s Choice Evergreens for Lining Out 


TWICE TRANSPLANTED EVERGREENS 


100 Concolor Fir ....cccccceseccs 8-10/40 c 
See BONGO FP cccccceceace .110-12)30 c 
SOO WOE COOGEE ccccccccecsccesecs 18-24|224c 
See eee ME cen ccceeceeéee 10-12/25 c 
400 Norway Spruce ......... 18-24)174c 
100 Austrian Pine ......... 12-18/25 c 
See Gee DUD caccncccencesecee 12-18\20 c 
200 Ponderosa Pine ............ 12-18/15 ec 
Se See SD ceccuceeeeeeene 12-18\174c 
100 Scotch Pime ......ccccereee/lsel8i20 C 
250 American Arb. Vitae ....... 12-18|17hc 


TWICE 


85 


The D. HILL NURSERY CO., Inc., P.O. Box 402, Dundee, Ill. 


EVERGREEN SPECIALISTS — LARGEST GROWERS IN AMERICA 


for you. 
Packing extra— 


Tied in bundles of 5. 
Inch Each 


TRANSPLANTED EVERGREENS 


xx—B&é B—xx 


Feet Each 
OS Pel sacccavcesececes 1 -14/$ .75 
Junip. Canadensis ..... oeee}l -1§) 1.40 
Hill’s Silver Junip........... 1-14) .90 
Red Cedar boneseeineeen 2-3); .80 
CD covcoeeneseend jl -14) .60 
BMGCTIOE FUMO cccccenvecsese 1 -13 .50 
St Pn ..6 skecenkeeecadeet 1-14; .50 
Hill’s Mugho Pine...........] 1 1.00 
Ponderosa Pine ........+++:. 1 -13 .50 
MUD WUD. wet cesenecducss {1 -14| .50 
DO De siecheuccaneeces 1-14) .50 
American Arbor Vitae....... 14-2 .50 
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DX “Rain } When You Want lt > 








that may be « 

















Save Your Propagating Beds 


When you figure the possible losses in your propagating beds 
aused by a few days of dry weather at a critical 
time, and that every plant lost means a sale lost, you are cer- 























“I tainly taking a losing chance when you depend upon nature 
for your supply of rain. ve 
Y And taking such a chance is so absolutely unnecessary. Irri- . 
. gation solves the problem and the Skinner System of Irriga- e 
7 tion gives you the best possible service. It has been in suc- 
* Y 
cessful use for so many years its efficiency has been proved 
a thousand times. It is made by men w ho know your needs, 
8 and is designed to meet them economically and effectively. 
Don't take any more unnecessary chances with the 
weather. Write us today for further information 
5 Q which will be the means of assured profit to you. 
The Shi [rri$ation C 
© sinner irrigation Wo. 
3 II ts Z A 
(, 243 WATER TROY, OHIO 
ie STREET . 
= 
— ’ > | eat 
\ \| a HV HT 
Hi WT a\) ie 
UUUAUUUOEOSE ETE EMI NN 








9-3 ft 
10c each 

ELBERTA.... pinanicseléeliadl ... 2800 

EARLY ROSE ........ . 

BRACKETT..... 

CARMAN 1000 

6000 
J. H. HALE 


BELLE OF GEORGIA 
At the above prices while they last. 
All first 


CHATTANOOGA NURSERIES, 





We Offer the Following June Budded Peach Trees 


18-24” 2-18" 6-12” 3-6” 
8c each 6c each 3Yec each 2c each 
1800 31660 12600 9600 
1400 3000 3000 2000 
1100 800 50 
2000 1600 
4900 3000 
206 600 100 


400 
Order early, while we can supply the sorts wanted. 


clase and true to name. 


CHATTANOOGA, TENN. 











Surplus Stock 


PEACHES 
In variety, 20c, 15c, 10c, 7c. 

GRAPES 
Agawam, 2 yr. No. 1, 8c. 


Concord, 2 yr. No. 1, 6c; 
Niagara, 2-1, 7c; 2-2, 5c; 
Lindley, 2 yr. No. 1, 7c. 
Worden, 2 yr. No. 1, 5c. 
CURRANTS 
Fays Prolific, 2 yr. No. 2, $25. 
Wilder, 2 yr. No. 1, $35. 
Wilder, 2 yr. No. 2, $20. 
BARBERRY THUN 
3 yr. 18-24, heavy, 20c. 
3 yr. 12-18 heavy, 15c. 
CALIFORNIA PRIVET 
r. heavy, 2-3 ft., $38. 
. heavy, 18-24, $28. 
ROSES 
Budded, our own growing, 2 yr. No. 1, 22c. 
Including such varieties as Bonstettin, 
Black Prince, Frau Karl Druschki, Gen- 
eral Jacq., Magna Charta, Paul Neyron. 
Ulrich Bruner. 
All the above stock first-class and up to 
grade. 


Pennsylvania 


Nursery Company 
GIRARD, PA. 


1 yr. 


No. 2, 2%c. 
1-1, 5c; 3 


2, 
1-2, 


YBERGII 











SURPLUS STOCK 
Apple Trees: 2 yr. 11-16 & up, 3 yr. lin. 
up, in Stayman, Delicious and Winesap. 
Grape Vines, 2 yr. No. 1, Concord, Niag- 
ara and Moore's Barly. 
Ailanthus: All grades. 
NORTHERN NECK NURSERY 
Sealston, Va. 


& 
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BIG OPPORTUNITY FOR CENTRAL GRAPE GROWERS 


By A. F. Lake, Shenandoah, Iowa, Before Illinois Nurserymen’s Association 


Mr. Lake: “My talk has simply to do 
with the outlook that we as an organization 
must try to visualize, the future develop- 
ment along the lines of tree, fruit, vege- 
table growing and landscape work and get 
behind them with this organization, as we 
never did, with this entire program, before, 
and make it up for the future. Te be a 
little more specific and perhaps more techni- 
cal, I may touch upon one thing—or per- 
haps five or six. Take for example, the 
great growing industry in the Mississippi 
Valley—what are we doing and what are 
you doing as Nurserymen toward the de- 
velopment of that valley? It is important 
and it is a part of the general evolution of 
things. But there is another thing—we 
have enacted certain laws which made 
grape juice more palatable and more in- 
teresting. In 1922 the entire car shipment 
of grapes into the city of Chicago was only 
between 7,000 and 8,000 cars. In 1928—the 
year just closed, there were shipped into 
this industrial center alone over 12,500 car- 
loads of grapes. Did they come from Ilii- 
nois? They came from California. They 
came from other western states; they came 
from Michigan and they came from New 
York. What happened when they got here? 
Over 7,000 carloads consumed in the City 
of Chicago—and of that how was it con- 
sumed—probably 70-75% in the form of 
grape juice, one form or other, and perhaps 
the other 25-30% in jams, jellies and other 
things. 

“I could go back—in 1919—those dark 
days—how many cars were used—less than 
4,000. Is there any significance? What will 
be the consumption of grapes in the city of 
Chicago in 1924? There were not enough 
to take care of the needs of this metropolis 
alone. Have they gone to the southern 
states? We haven’t had enough production 
in the state—is there anything in it? We 
haven’t commenced to visualize; we haven’t 
commenced to touch the possibilities of the 
grape industry in this state. We are doing 
almost nothing—a few in Pulaski county 
and a few over the river. You can map 
out a program—the grapes that the Italian 
and other foreign people are bound to get. 
You say you are working against the 18th 
Amendment. I believe it is perfectly le- 
gitimate to stimulate the grape industry in 
this country. We can put up a better pro- 
duct than has been put up in this country 
in the form of non-alcoholics and we be- 
lieve the laboratory at Urbana will teach 
us something that we do not know about 
the preservation of the juices of the apple 
and the peach and other God-given things 
from the farm.” 





LEGISLATION 














How It Will Work 

The Pennsylvania Sales Act provides: 

A contract to sell or a sale of any goods 
or choses in action of the value of $500 or 
upwards shall not be enforceable by action 
unless the buyer shall accept part of the 
goods or choses in action so contracted to 
be sold or sold, and actually received same 
or give something in earnest to bind the 
contract or in part payment, or unless some 
note or memorandum in writing of the con- 
tract or sale be signed by the party to be 
charged or his agent in that behalf. 

In other words. while in the above case 


Mr. did accept some of the goods, he 





might have told you to go ahead and get all 





of the shrubbery necessary and you might 
have gone to the expense of some thousands 
of dollars before any delivery was made; 
and then, unless you had his order in writ- 
ing, he could have refused to accept the 
goods when you delivered them and you 
would have had no right to recover if the 


value of the goods was in excess of $500; 
and, even if he accepted, there would always 


be the chance to raise a question as to 
whether he had agreed to accept anything 
like the amount you finally shipped. 


No Washing of Roots 

Carelessness on the part of European ship- 
pers of Nursery stock, especially in the case 
of French shippers, caused a hold-up of root 
stocks and plants at the point of entry in 
New York, under the F. H. B. requirement 
that roots shall be washed or cleaned so as 
to be free from dirt. The Government could 
reject these shipments. 

Chairman J. Edward Moon, of the A. A. 
N. legislation committee, accompanied by 


°C. H. Perkins, Louis Bobbink, Paul C. Stark 


and James Clark of Dreer’s, conferred with 
the F. H. B. which was insistent that the 
Nurserymen had been given a chance to 
make good as to requirements and had not 
done so. 

After long argument, Chairman Moon and 
his associates obtained a waiver of the root 
washing requirement for the present, and 
permission to move the importations inland 
when released after fumigation. The pack- 
ages may not even have to be completely 
unpacked. 

Chairman Moon says: “There appears to 
be no reason why shippers should not clean 
their plants better before packing them. 
Also there is no reason why they should 
use packing material that is liable to carry 
infestations to the U. S. It is suggested, 


therefore, that the cost of this fumigation 
be deducted from the price of the stocks, 
or plants imported, and in this way it is 
felt that the necessity of offering plants 
free from soil about their roots will very 
soon be impressed upon the shipper in 
Europe. 

“This year we were able to save the situ- 
ation, but if each Nurseryman importing 
stock does not impress upon his shipper 
that the plants must be freed from soil about 
their roots, then the F. H. B. will issue an 
order that requires the washing of the 
roots, and this is something that Nursery- 
men very generally have objected to.” 


New England Nurserymen 

As the result of the committee’s confer- 
ence with the city authorities, the project 
of going abroad for shade trees for the city 
was abandoned. The expense of the trip 
will be saved and the trees will be pur- 
chased in this country. 

A long telegram was dispatched to the 
Federal Horticultural Board, inquiring 
whether or not that body had granted Bos- 
ton a special permit to import trees. 

Another message was directed to be sent 
to the horticultural board, regarding the 
quarantine now in force against trees and 
shrubs from Massachusetts on account of 
moth pests. These restrictions the meeting 
put itself on record as deeming too severe, 
in view of what were stated to be more 
dangerous insect pests in Pennsylvania and 
other states. One of these pests is the 
Japanese beetle. Harlan P. Kelsey, Dr. Ar- 
thur W. Gilbert, state commissioner of agri- 
culture, and Prof. W. C. O’Kane of Durham, 
N. H., state entomologist of New Hampshire, 
were appointed a committee to confer with 
Dr. Charles H. Mariztt of the Federal Board 
to see if some relief cannot be had for Mas- 
sachusetts Nurserymen. 











PRINTED 


revision to keep them up to date. 
plete and out of date. 


following rates: 


Per M 
DID titi hae whedekeweknd $ 7.50 
Pe OP TH. nc ccccwcccsines 1.50 
EL 166 idea hemhne Seeen~ 1.00 
ED Se cee vedcdevasenswossons 3.00 
$13.00 


P. O. Box 124 





We Will Mail 
TRADE CIRCULARS 


Addressed to “American Nurseryman” Lists 


The AMERICAN NURSERYMAN mailing lists are declared to be the 
most accurate in existence—the result of years of compilation and hourly 
Directory lists are necessarily incom- 
They are postage-killers. 


A Superior Directory Service 


Send us your Trade Circulars, Price lists, Bulletins, etc., for mailing 
out to our comprehensive lists of Nurserymen of U. S. and Canada, in 
any lots from 1,000 to 5,700, in certain states or sections if desired, at 


Matter may be sent to us folded; Government stamped envelopes 
may be used, thus eliminating folding and stamping costs at this end. 


EXCLUSIVE, COMPREHENSIVE LISTS. TIME-SAVING 
YOUR MAILING PROBLEM SOLVED 


American Fruits Pub’g. Co. 


MATTER 


Per M 
eee $7.50 
Folding, mailing ..........+.++++- 4.50 

$12.00 
Addressing .......-.eeeeeeeeess 7.50 
” PPPPTTTT TTL 3.00 

$10.50 


Rochester, N. Y. 
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JUST ARRIVED—FOR IMMEDIATE SHIPMENT FROM NEW YORK, WE OFFER 
CASE CONTENTS 

Code Each 
ACRE 10 cases SO0D PEARS ........ccccccees l yr. br. roots 7-12 m/m 
BING 2 “ 5500 © r-yeeheeeeneenamed ‘ a 7 . 
CALM 1 “ — 6500  . | DakaieGeu se¥ennna ” i“ ' 
DART 8 “ 14000 wo . betas wecneenenes ™ 5-7 
SOAK 3 “~  FERD APPLES ...cccssccvcsess " : 6-10 
EAST 8 “ 14000 ” deeveeeaueewn ee 7 . 5-7 
FOAM 5 “ 14000 MAHALEBS ............ “seedlings 5-9 
GOLD 1 “_ 11500 ,. | nneeiees " ss 4-6 
HOPE 1 “ 15500 * péheerad ees re , . 
VAMP 1 “ 32000 ~~  —ppigtintae aries . 
RUST 1 “ 35000 = Sebdudmecens ° d 
MAST 1 “ — 6000 T . ~eecateeenan . re : 
IRON 15 “ 20000 OE NESS . “ $5 | 
PUSH 5 “ 11000 MAZZARDS ............ . 52 — * 
JUTE 5 “ 8000 MYROBOLANS......... “ . 5-9 “ 
KITE 6 “ 7500 7. OO geeneneneees z ° ! . 
LAMP 2 “ — 7000 ss a wweeeeesvve rs " ‘ o 
MOON 4 “ — 6000 © =. aeiecaedewen . 94 " ; 
PORT 1 “ 5500 MANETTI .............. “cuttings 5-10 “ 
QUAY 3 “ 6000 = igeenegaeehetees 7 ” 35 7 
ROBE 1 “ 6500 TT aay oe emer aes 5 - 7 ¥ 
SONG 2 “ — 8500 eC. gpepponhbeest sy . . 7 








Wire us inquiries at our expense and we will quote F. O. B. cars New York, including duty, packing, 


and all importation expenses. All cases are offered subject to prior sale. 


McHutchison & Co., 95 Chambers St., New York City 


Sole American Agents for Vincent Lebreton’s Nurseries, Angers, France 

















Some Interesting Staples 
for Your Spring Trade: 


Immediate Shipment Can Be Made 


APPLES PEARS 
Alexander Bartlett 


Bellflower, Yellow Bosc | 
Clapp’s Favorite 


Delicious ¥ ) 
Gravenstein Flemish Beauty 
Newtown Keiffer 
Rome Beauty Sheldon 
Red Rome Beauty CHERRY 


Black Tartarian 
Governor Wood 


Red Gravenstein 
Montmorency 
Schmidt's Bigg 


Wealthy 

W. W. Pearmain 

Winter Banana 

Yellow Transparent Waterhouse 


Transcendent PEACH 
PLUMS and PRUNES Elberta 














c IS USED 

¥ AND ENDORSED BY 

LEADING GROWERS 
EVERY WHERE 





Bolens Power Hoe cultivating seedlings at 
Canadian Government Forest Nurseries, 
Indian Head. Saskatchewan. 


The BOLENS is a motorized wheel hoe with 
an Arched Axle for clearance and a Tool Con- 
trol for accurate guidance in close weeding 


and cultivating. 


A Differential [Drive makes turning easy. 
All attachments instantly interchangeable. 
A great labor saver. 


Send for catalog with letters 
from Nurserymen. 


GILSON MFG. COMPANY 


332 Park St. Port Washington, Wis. 














Bradshaw Indian Cling 
Beauty Red Bird Cling 


Climax GRAPES 
Damson Concord 
Fellenberg Moore’s Early 
Imperial Epineuse Niagara 
Peach ROSES 


Reine Claude 
Santa Rosa 
Satsuma 


Columbia 
Gen. Jack 
K. A. Victoria 


SHRUBS Paul Neyron 
Ipi ‘eo ‘s > 
Coral Berry Prince Camille 
Ulrich Brunner and 


Forsythia Suspensa ’ : 
Honeysuckle White Tart Many others 
Hydrangea, P. G. SHADE TREES 
Lilac Purple Box Elder 
Philadelphus Coronarius Elm, American 
Snow berry Elm, Campestris 
= Elm, Pumila 
VINES Locust, Black 
Ampelopsis Veitchii Prunus Pissardi 
Ampelopsis Quinauefolia Walnut, Am, Black 
Honeysuckle, Halleana Tamarix Hispidia 
SEEDLINGS 
Don't forget our thoroughly matured, well rooted, well graded, 
Yakima Valley grown seedlings. We can still supply: 


Apple Ne. 2 Only Myro, All Grades 
Washington Nursery Co. 
Box Q-1 


Toppenish Washingten 
(In the Famous Yakima Valley ) 
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AMERICAN NURSERY TRADE 
Featuring the Nursery Trade and Planting 
News of American and foreign activities as 
they affect American conditions. Fostering 
individual and associated effort for the ad- 
vancement of the Nursery and Planting 
Industry. 
Absolutely independent. 
Published Monthly by 
AMERICAN FRUITS PUBLISHING CO. INC. 
39 State Street, Rochester, N. Y. 


RALPH T. OLCOTT, Pres. and Treas. 
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SUBSCRIPTION RATES 
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FOUNDER OF AMERICAN NURSERY 
TRADE JOURNALISM 


E FIRST Nursery trade paper in 
America was established in 1893, as 
long-time Nursery concerns know, 

and for nearly thirteen years was con- 
ducted under the personal and exclusive 
direction of Ralph T. Olcott, of Roc 
ter, N. Y., who later founded the AMER- 
ICAN NURSERYMAN on broad and un- 
trammeled lines. 


“The dean of Nursery Trade Journal- 
ists.”.—John Watson. 








IMPORTANCE OF THE TRADE 
PRESS 

In a recent address to men connect- 
ed with the press, President Coolidge 
said: 

“Whatever has to do with the col- 
lection and transmission of informa- 
tion to the public is of the highest im- 
portance. It is gratifying to know 
that this great service to America is 
in the hands of men of ability and 
patriotism. 

“There is a universal desire to 
serve the public in this capacity, not 
only interestingly, but candidly and 
helpfully. The fundamental institu- 
tions of our government scarcely ever 
fail to receive cordial support. The 
moral standards of society are 
strengthened and the intellectual 
vigor of the nation is increased and 
quickened by your constant efforts. 

“The press is also an important 
factor in the commercial and indus- 
trial development of our country. It 
carries an amount of scientific infor- 
mation which stimulates both the pro- 
duction and consumption of all kinds 
of commodities. 

“This service is always on the con- 
structive side of affairs, encouraging 
men to think better, to do better and 
to live better. Reaching through it 
all, there is every assurance that to- 
day is better than yesterday, that to- 
morrow will be a better day than to- 
day, and that faith is justified.” 











THE DANCE OF THE BUGS 

Under the operation of the new ampli- 
fiers, it is reported, the conversations be- 
tween insects in a laboratory last month 
were made so audible that a gray-back 
from San Jose was heard joshing an aphis 
recovering from a_ near-suffocation with 
dust by shouting: “You ought to have sense 
enought to put on a scale. Even a turtle 
knows enough to do that.” An Ocneria 
dispar was heard discussing with her mates 
means for circumventing the latest ruling 
of the F. H. B., which gave Nurserymen 
some relief in quarantine operations. 


Floral City Nursery, Burlingame, Cal., is 
in new quarters. 


AMERICAN NURSERYMAN 


CHIEF PROBLEM OF BUSINESS 


Prof. J. C. Blair, of the Illinois Dept. of 
Horticulture, addressing Illinois Nursetry- 
men in convention said: “Science was 
never so flourishing in America as it is to- 
day, and the reason for that healthful con- 
dition is the vision of the leaders of the 
great industrial organizations who are 
willing to spend huge amounts of money 
for the development of science long in ad- 
vance of any possible reward for that in- 
vestment. 


The chief problem of business today is 
not equipment or salesmanship or training, 
so much as the acquiring of a sound under- 
standing of the facts and principles of hu- 
man relationships. 

That is’ precisely the point the American 
Nurseryman has long been striving to drive 
home. The maintaining of vigilance com- 
mittees, the adoption of Codes of Ethics 
and the general trend in the Nursery in- 
dustry toward genuine Service are steps 
directly pertaining to human relationships. 

And everywhere throughout this trade 
and in other trades the realization that this 
is “good business” is dawning. 

Prof. Blair says significantly: “The horti- 
cultural sucess of Illinois depends more per- 
haps upon the Nurserymen than upon any 
other class of horticultural peopie, but they 
cannot do their part without vision.” 

“We are on the threshold of the grea*est 
awakening that has even been known on 
the North American continent in the matter 
of trees, shrubs and flowers.” 


GROWING CHRISTMAS TREES 


A. §S. Buskirk, Independence, O., near 
Cleveland, has been in the business of grow- 
ing Christmas trees for some years and is 
steadily increasing his plantings because 
he finds it profitable. He has about 200,- 
000 young Christmas trees coming on at the 
present time, and could have closed a con- 
tract with a single dealer for 30 carloads a 
year ago if he had cared to do so. He 
finds an increasing desire for Nursery-grown 
trees, and a willingness to pay a good 
price for a good article. The Nursery- 
grown tree, produced close to its market, 
looks better and lasts longer than the tree 
cut in New England or Canada in October, 
and ready to shed its needles as soon as it 
is exposed to the warm indoor air. Of 
course the raising of Christmas trees. at a 
profit requires special knowledge and skill, 
with patience to wait a few years before 
the return begins to come in. But therein 
lies also the greater assurance of success 





‘to persons who possess these qualities. It 


is predicted that not many years hence, 
Nursery-grown Christmas trees will be the 


vogue. 





THE NURSERYMEN’S FUTURE 


E. P. Farwell, of the Babson Organization, 
Wellesley Hills, Mass., discussing at the 
Illinois state meeting, business conditions 
as they affect the Nursery industry, said 
that this industry is closely allied to phases 
of the building situation, that the building 
industry in 1923 probably reached and 
passed the crest of its rise, but that 1924 
holds excellent promise of a high degree of 
activity. The present year will show a 
somewhat subnormal buying power on the 
part of the public, but this buying power 
will become normal ar even abnormal in 
1925 and 1926. The tread from the city 
apartments to country homes promoted by 
the automobile is still gaining momentum 
and probably will continue for several years. 
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As the money spent out of family budg- 
ets for automobiles is regarded today as 
the cause of the falling off in the sale of 
men’s clothing, so, Mr. Farwell believes, 
the extra costs of residential building be- 
yond anticipation costs has delayed a large 
volume of landscape work. Just as men 
will adjust their finances and eventually 
get around to buying new clothes, so they 
will eventually landscape their places. 

“This deferred business, of which I am 
told there is a considerable volume,” said 
Mr. Farwell, “is a backlog of safety for the 
Nursery industry. So while all the factors 
are not favorable the sum total promises 
safety and prosperity for 1924 and 1925 for 
Nurserymen.” 


A GREAT STEP AHEAD 


In the discussion on the practical trade 
subject of “Filling the Order’, following 
Miles W. Bryant’s excellent address at the 
Illinois Association’s convention, William A. 
Beaudry, Chicago, answered the remark by 
a Nurseryman that there was not time to 
help educate the public in the proper hand- 
ling of trees and plants, by saying: 

‘It is going to be a great many years be- 
fore we develop a market to the extent that 
people will be familiar with our products. 
When that is done—then is the time for 
talk of limiting our responsibility and tell- 
ing the planter our tale of woe. There is 
a responsibility. The public does not ask 
us to send our agents out. We should be 
responsible also for them. I think a fund— 
even if it is only 10% of the original price 
—might well be laid aside to enable us to 
stand back of what we sell.” 


That is the true spirit which prompted 
the originating and promulgating of the 
slogans “Trustworthy Trees and Plants” 
and “Dependable Nursery Products,” from 
coast to coast—slogans in use today on the 
letter-heads of Nurserymen anxious to as- 
sume the responsibility. It is the spirit 
which actuates the Nurserymen who ap- 
plaud loudly when a Code of Ethics is pro- 
posed and who vote promptly for it when it 
is presented for adoption. 


We wonder if the Nursery trade the 
country over fully realizes what great steps 
in advance have been made—as indicated 
by the fact that when a voice is heard ar- 
guing in a Nursery trade convention along 
selfish lines, there is at hand a Nurseryman 
who jumps to his feet to declare: “Condi- 
tions as we face them in dealing with the 
public do not alter the facts any. The 
responsibility is ours. When the public be- 
comes familiar with our products will be 
time enough to tell them our tale of woe. 
We must stand back of what we sell. The 
planter must succeed with what he buys 
of us!” 

That’s real progress. 

Did everyone in that convention hall in 
Chicago six weeks ago sense this progress? 


Robert Pyle, West Grove, Pa., attended 
a meeting of a sub-committee of the House 
of Representatives appropriation committee 
in Washington, Feb. 8th, at which argument 
was made for a much larger Federal appro- 
priation to assist in controlling the Japanese 
beetle. 


Under penalty of a fine of $100 or 10 
days imprisonment, or both, Nurserymen in 
Merced county, California, must register in 
the office of the county horticultural com- 
missioner the names of all persons interest- 
ed in the business and the places where the 
Nursery stock is grown. In the case of 
dealers, other than growers, names and ter- 
ritory covered must be registered. 
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New York State Nurserymen 


Preliminary report of the annual meeting 
of the New York Nurserymen’s Association 
was made in the February issue of the 
“American Nursery Trade Bulletin”, at 
page 24. The membership committee, of 
which T. C. Cobb, Rochester, N. Y. is chair- 
man, reported a thorough canvass of the 
state and the increase of the membership 
list. C. H. Perkins, for the committee on 
legislation, reported the action of the F. H. 
B. in modifying regulations as to washing 
of roots of imported plants, as the result 
of a conference in Washington which he at- 
tended. John M. Campbell, manager Howe- 
Campbell Co., criticised present Federal 
regulations as to importations of plants in 
general and urged further details as to the 
working of the law to be presented by the 
legislation committee. He quoted William 
Pitkin as saying there was no necessity 
for the F. H. B. Mr. Campbell suggested 
that a speaker on the subject be provided 
for an association meeting. 

Chairman John Keene, of the transporta- 
tion committee, reported improved service 
on the part of the railroad companies in 
the handling of hospital stock. 

Fred T. Burke expresed the opinion that 
the growers of Nursery stock ought to en- 
deavor to place before the marketing branch 
(the retailers) facts as to supply of stock, 
kinds and quantities. In the last few years 
changed conditions between growers and 
salesmen have been noted. There was a 
time when one could locate pretty much all 
the Nursery stock grown, but now the plant- 
ings are widely scattered over the country. 

Clinton R. Lyddon, Lyddon & Hanford, 
advtg. agents, Rochester, discussed advtg, 
for Nurserymen. Park Commissioner Wm. 
S. Riley described the Rochester park sys- 
tem. “Nursery Dusting” was the subject 
of an address by Harold Doane of the 
Niagara Sprayer Co. 

The code of stock grading rules adopted 
by the A. A. N. last June for a year’s trial 
was discussed. There was strong senti- 
ment that the standards proposed benefit 
the Western and Southern Nurserymen at 
the expense of Eastern Nurserymen and an 
informal rising vote indicated a majority 
feeling to this effect; but no formal action 
was taken, it being desired to ailow the 
code to stand trial for a full year. 

Cc. H. Perkins—‘How does the standard 
affect the retailers? Some retailers have 
told me it did not fit their business.” 

Fred T. Burke—“Why all these grades? 
I do not believe the retailer ought to be 
limited in any way as to the sizes of the 


stock he sells. Retailers have got to have 
some way of showing customers advantages 
in dealing with them, to meet competition. 
In what other business are there standards 
on lines similar to these? Do they exist in 
the coal business, furniture trade, automo- 
bile trade, etc.?” 

Mr. Perkins moved that the association 
oppose the use of the A. A. N. standards. 
Horace Hooker moved to lay the matter on 
the table. Adopted. Mr. Perkins explained 
that his motion was simply intended to 
bring out the sentiment of the members. 
W. L. Glen, of Green’s Nursery Co., urged 
that the A. A. N. standards be tried out a 
full year. When the question was put: “How 
many of those present for the A. A. N. 
standards?” no one rose. When the nega- 
tive was put a dozen or more rose. 





Convention Notes 

J. H. Dayton, Storrs & Harrison Co., 
Painesville, O., and A. H. Cultra, Onarga, 
Ill., Nursery Co., who were attending the 
annual meeting of the Ohio Nurserymen’s 
Association, in Columbus, O., on the same 
date, sent this telegram to the New York 
Association: “We are praying for your 
success.” 

The Newark Retail Association, 40 strong, 
made its presence known by repeated 
presentation of this yell at the banquet: 

Newark! Newark! 

A live Nursery town 
High quality stock 

Makes us world-renowned. 
Newark! Newark! 

Someone suggested: 

Geneva! Geneva! Geneva! 
You bet your life we’ve a 

Regular Nursery town. 
See it once, you'll see it twice 
Call up Carson, Smith or Rice, 
Get the bunch and come on down 
Geneva! Geneva! Geneva! 

But the Gem of the Finger Lakes proved 
too strong an attraction to let enough of its 
sons get away to Rochester to put over this 
yell. 

A rising vote in honor of C. W. Stuart, 
Newark, N. Y., who died recently, was 
taken. 

A vocal quartette, an orchestra and a 
vaudeville troupe with cabaret features ad- 
ded to the features of a lively and much ap- 
preciated banquet. 





Elm City Nursery Co., New Haven, Conn., 
reports fair demands for fruit trees and 
hedge plants and a good demand for ever- 
greens. 


J. H. H. Boyd, McMinnville, Tenn., died 
Feb. 21st. He had long been in the Nur- 
sery business and was weil known. 
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Finds It Indispensable 

Prof. C. W. Mathews, Dept. Hort., Lex- 
ington, Ky., says: “We have had a copy of 
‘Standardized Plant Names’ in our Depart- 
ment for only two months, but it has al- 
ready become indispensable, and is now con- 
sulted about as often as any reference book 
in the library. It is a most valuable ad- 
dition to horticultural literature and the 
painstaking work which has made such a 
book possible is highly appreciated. We are 
gladly recommending it to all people in- 
terested in horticultural development.” 





Otto Katzenstein & Co., 
writes to Harlan P. Kelsey. 

I believe that Standard Plant Names is 
one of the best reference books which has 
come down the pike for a long time. It is 
the only book which I keep on my desk for 
ready use—although to be honest, I have 
been too busy of late to verify all doubtful 
names. It is my intention to have our price 
lists show the approved standardized names 
in the next issue and to give the necessary 
cross references. 

As a whole, I believe our lists to be fair- 
ly up-to-date as to nomenclature. I have 
been leaning more towards Beissner and 
towards Zabel than Bailey in the past, but 
am all for the Standardized Plant Names 
now. 


Atlanta, Ga., 


From the office of the Canton Christian 
College, College of Agriculture, Canton, 
China, comes this letter to H. P. Kelsey, 
Sec.-Treas., American Joint Committee on 
Horticultural Nomenclature. 

My dear Mr. Kelsey: The catalogue of 
Standardized Plant Names has been received 
and I am extremely pleased to have it at 
this time as we are developing our surveys 
here in South China and wish to use and 
teach standardized names. 

GLWEIDMAN W. GROFF, 
Dean and General Director. 





H. C. C. Miles, Milford, Conn., is the new 
secretary of the American Pomological So- 
ciety, succeeding R. B. Cruickshank, Colum- 
bus, O 


An open competitive examination for Nur- 
seryman for duty at the Western Navajo 
Indian School, Arizona, and the Chilocco In- 
dian School, Oklahoma, is announced. Ap- 
plications up to April ist. Salary $900 to 
$1000. 


George Van Dyke, Marion, IIl., is starting 
a 25-acre Nursery. 


Oregon Nursery Co., Orenco, Ore., is offer- 
ing 7% preferred, 2% participating redeem- 
able stock of the company, backed by real 
“dirt-soil” of Washington county, Ore. 


Polk County stands first among Florida 
counties in the production of Nursery stock. 


The Triangle Nursery, Brookville, Nassau 
Co., N. Y., has been incorporated, $1,500, by 
Cc. E. Summer and others. 





Contents of Three Preceding Issues of the “AMERICAN NURSER YMAN” 
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A NURSERY’S FERTILIZER NEEDS STARTED THIS 


The Big Dairy Project of the Sherman Nursery Company, at Charles City, lowa 


make the Nursery business pay big- 

ger and surer profits, but one of the 
best ones we have heard of is that adopted 
by the Sherman Nursery Company, Charles 
City lowa. The company maintains a 
large herd of Jersey cattle. To the average 
Nurseryman that doesn’t sound like sense, 
but this is the way it works: 

The big problem for many years at the 
“Big Nursery” was “fertilizer’—how to 
maintain the fertility of the good old Iowa 
soil at the high level that Mother Nature 
left it, for raising trees takes “strong soil.” 
Manure had always been hard to get and 
was getting har’er every year. To con- 
tinue to produce trees profitably demanded 
a sure and abundant supply of manure. The 
only solution seemed to be to get cattle 
and make the Nursery produce its own 
supply of fertilizer, for every year in the 
process of rotation of crops large quantities 
of corn, clover and other forage crops were 
produced which could be fed to cattle in- 
stead of selling it to others and make two 
profits, viz: get a good market for the 
forage crops and have the manure, that was 
so badly needed, for fertilizer. 

Right here is where the Jersey stepped 
in. After a few months looking around the 
Sherman Nursery found itself the owner 
of a modest herd of grade Jerseys headed 
by a thoroughbred sire. The choice of 
breeds was determined by reputation of the 
Jersey for economical production. From 
the start the herd has proven a success in 
doing what was originally planned and the 
Nursery land today is in a high state of 
fertility as evidenced by the splendid stock 
it produces year ofter year. 

This is not all. The original herd of 
“grades” has been gradually replaced by 
“thoroughbreds” at but little actual cost to 
the Nursery. A good cow eats but little 
more than an “ordinary” one, but there is 
a big difference in profits. Today the Sher- 
man Nursery Company is known through- 
out the United States, not only for its high 
grade Nursery stock but for its prize-win- 
ning thoroughbred Jersey cattle. The Nur- 
sery is getting publicity that could be se- 
cured in no other way. For instance: A 
month or so ago when the Rotary Club of 
Charles City learned that the Sherman Nur- 
sery Company was shipping in from Oregon 
a son of the famous Jersey cow, Vive La 
France, they took upon themselves to stage 
a celebration on the day the bull arrived. 
A hundred of the prominent business men, 
Rotarians, Lions and Elks of the city met 
the train end paraded down Main street 
headed by a band. In the parade was the 
$10,000 bull and fifteen other prize-winning 
Jersey cattle; 206,000 people gathered from 
fifty miles around were there to see it all. 


M == schemes have been tried out to 


. herds in 














PORTRAIT OF THE GUEST OF HONOR 
Brown Lady’s Little Jewell, Champion Jersey Cow of lowa and the Middle West. Owned 
by Sherman Nursery Co., Charles City, lowa 





the parade, Brown Lady’s Little 
Sherman’s Prize cow, the Champion 
Jersey cow of the Middle West with a 
record of 1019 lbs. butter fat, was placed 
on exhibition in the president’s office of the 
Security Trust & Savings Bank where it is 
estimated that she was visited by over 
10,000 people. The county agent took ad- 
vantage of the occasion to hold a mass 
meeting addressed by members of the fac- 
ulty of Iowa College at Ames and officers 
of both the State and National Dairy Asso- 
ciations which resulted in the formation of 
several cow-testing associations and the or- 
ganization of a co-operative creamery. This 
celebration has been written up by nearly 
all the dairy and farm journals and by 
many of the daily papers as well as many 
trade papers, such as the Bankers Monthly 
and Northwestern Banker, so the Nursery 
that started out in the cattle business to 
get a sure supply of fertilizer has to show 
for it a Nursery in high state of cultiva- 
tion; a thoroughbred herd of Jersey cattle 
standing well toward the top of Jersey 
the United States; a profitable 
business in dairy products and thorough- 
bred stock, and a publicity campaign that 
runs itself. 


After 
Jewel, 





Under the terms of a bill submitted to 
congress at the request of the District of Co- 
lumbia commissions, a tract of land near 
Bolling field, now used as a tree nursery, 
would be transferred to the district govern- 
ment. 


No Inventory Needed In This Case. 
The internal revenue collector for the 
Western New York district rules that no 
inventory of growing Nursery stock is neces- 
sary in connection with Federal income tax 
report. We believe Nurserymen generally 
have omitted this inventory. The production 
of growing Nursery stock may be treated 
as an expense, and the receipts from its 

sale later on will be entered as income. 


Nursery Association Reports 


Reports of Nursery trade association 
conventions were published in the Ameri- 
can Nursery Trade Bulletin of Feb. 15th 


(supplementary to American Nurseryman) 


as follows: 


New England Nurs. Assn......... Page 19 
eer Se TOO. BI cc dcccccnnccecn 24 
ge. Bk | ene 25 
"Wemmennee POGr., AMG. oc ccc ccscccevss 32 


Continental Plant Co. Loss 

Henderson, N. C., Feb. 1—Offices, ware- 
houses and shipping sheds of the Continent- 
al Plant Co., Kittrell, N. C., were destroyed 
by fire Jan. 23rd; loss $50,000, partly insured. 
The mailing lists, books and other records 
were saved. Shields M. Blacknall, owner and 
manager will rebuild at once on more sub- 
stantial lines. The Continental Plant Com- 
pany was established in 1883 by the late 
O. W. Blacknall. The company owns sev- 
eral hundred acres of land, and operates 
one of the largest Nurseries in this part of 
the country, growing both fruit and orna- 
mental trees. Heavy shipments of straw- 


berry plants are made. 

The acreage of the Troy Nurseries, Troy, 
Kan., has been increased by the purchase 
of the farm of J. L. Berry. 








COMBINING HIGH CLASS DAIRYING WITH HIGH CLASS NURSERY STOCK PRODUCTION 





View of Sherman Dairy with Block of Evergreens in Foreground 
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FOR SPRING, 1924 


WE OFFER 


14,000 Catalpa Bungei, 3-4 ft., 4-5 ft., 5-6 ft., 6-7 ft. stems. 
125,000 Berberry Thunbergii, 3 yr., 10-12 in., 12-18 in., 18-24 in. 
150,000 Privet California, 2 yr., well branched, 10-12 in., 18-24 in., 2-3 ft. 


A LARGE AND COMPLETE ASSORTMENT 


Fruit Trees Vines, Roses Shrubs 
Small Fruits Ornamental Trees Grape Vines 


WRITE FOR PRICES. TRADE LIST NOW READY 


T. W. RICE GENEVA, N. Y. 


KLONDIKE STRAWBERRIES 


Millions of fine new ground plants, 
grown in the heart of the Ozarks. 
Well developed root systems. Can 
ship direct to your customers. 

















OFFICIAL CATALOGUE 


STANDARDIZED 
PLANT NAMES 


Compiled By 
American Joint Committee on 
Horticultural Nomenclature 








J. Horace McFarland, Chairman 
Harlan P. Kelsey, Secretary 


The Standard Authority 


For all dealings and writing on 
Plants in the United States; giving 
correct scientific and common names, 
for quick reference. Fourteen influ- 
ential organizations co-operated. Me 
chanical cost alone nearly $10,000. 


Write Dept. A. 





S—<=~ Request our Wholesale Price List! 





Inbaluable to the Nurseryman 


| Parker Bros. Nursery Co. 





























































Cloth bound, $5.00 Flexible, $6.50 
s y, 
The Fayetteville Nurseries 
‘ AMERICAN FRUITS PUB'G CO., Inc., 
FAYETTEVILLE ARKANSAS P. O. Box 124, Rochester, N. Y. 
MARTHA WASHINGTON ASPARAGUS 
ROOTS, $10 per 1000, finely rooted, careful- SEND A POSTAL FOR PRICES ON 
dd e rees ly grown; a credit to every nurseryman 1 YR. APPLE, 3-FT. UP 
shipping them. Samples quickly mailed. FOR SPRING SHIPMENT 
Large stock, 13 in. to 4 in. Soft Maple. BOHEMIAN HORSE RADISH ROOTS. : a ro a 
Exceptionally Fine Block American Elms, Great quantity of RHUBARB ROOTS. Also You will like our stock, Our prices are 
14 inch to 3 inch. WITLOOF CHICORY ROOTS. right. 
Write for carload lot prices. —— in cool cellars for Southern THE POTTER SALES NUR. CO. 
BYRD NURSERY OMAHA, NEBRASKA WARREN SHINN, Root Specialist MeMinnville, Tenn. 
WOODBURY NEW JERSEY 
~ POORMAN GOOSEBERRIES — Largest 
KINKADE GARDEN TRACTOR American Red, Hardy and Prolific. Divi- HARDY FERNS 
and POWER LAWN MOWER sion Plants for Sale. Also buds and wood Ostrich or assorted, strong native 
. ‘ . . - of a number of new Apples, Plums, Cher- clumps, $7.00 per 100, 
A Practical. Proven Power Cultivator. ries, Grapes and bush fruits : 
for Gardeners Suburbanites, Truckers Red Raspberry Mente Meany new varte- Complete assortment of Nursery Stock. 
Florists. Nu serymen and Fruit ties from regularly inspected and carefully Catalogue on request, ; 
Growers : . rogued plots, in season, STRAND’S NURSERY 
American Farm Machine Co. = WM. HOTALING Rox 36 
‘ 25R80lIni -v S linneapohhs. Mian “= '" o> Kinderhook New York Taylors Falls, Minn, 
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SHERMAN NURSERY COMPANY’S SUPERIOR JERSEY HERD BEHIND A WHITE SPRUCE WINDBREAK 
Solving the Nursery Fertilizer Problem With a Highly Profitable Production Plant 
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Cc. G. MARSHALL, Arlington, Neb. 
President Western Assn. of Nurserymen 





The new president of the Western Asso- 
ciation of. Nurserymen, Chet. G. Marshall, 
is a well-known Nurserymen of the Middle 
West. He was born in Arlington, Neb., 
April 27, 1883, and was brought up in 
Marshalls’ Nurseries, Arlington. From 1902 
to 1904 he was laboratory assistant and 
field manager of the Department of Horti- 
culture, Nebraska School of Agriculture 
and Experiment Station. He was traveling 
tree salesman for Marshalls Nurseries 
from 1904 to 1909. During the next five 
years he secretary of the Nebraska 
Horticultural Society. During 1913-1924 he 
was secretary and manager of the Central 
Fruit Growers Association in Nebraska 
City. In 1915 he returned to Marshalls Nur- 
series where he has since been secretary 
and office manager. In 1919 he was presi- 
dent of the Nebraska Horticultural Society. 

President Marshall is a nephew of George 
A. Marshall, vice-president of the American 
Association of Nurserymen and president 
of Marshalls Nurseries, the other officers 
of which are: Vice-president, C. C. Marshall; 
treasurer, H. W. Marshall; supt. of land- 
scape dept., C. W. Andrews. The name of 
Marshall has long been prominent in Ne- 
braska horticulture, and familiar 
out the country. 


was 





The Gypsy Moth Menace 

Homer Loring, Massachusetts: state com- 
missioner of administration and finance, 
when arguing against a cut of $15,000 in ap- 
propriation said: “One Nurseryman has al- 
ready written a letter of protest to me. 
Under Federal law, if he ships a tree in 
which there is a moth nest, he is prohibited 
from shipping any trees for a period of one 
year, and yet his Nurseries border the state 
highways for half a mile, where the trees 
are infested with moth nests. I believe that 
this $15,000 cut is absolutely unjustified. I 
am responsible for the suppression of the 
gypsy moth. It is my duty to serve notice 
on cities and towns and private individuals, 
to compel them to do this work on their 
property. 

Georgia Bans Japanese Beetle 

The State of Georgia has prohibited the 
entry from infected areas of New Jersey, 
Pennsylvania and other states of Nursery 
stock, greenhouse or other plants with roots 
attached, and all roots of plants except 
edible or bulbous roots free of earth. 





through- , 


Charles M. Peters 

The many friends of Charles M. Peters, 
Salisbury, Md., will learn with great in- 
terest that this month he is celebrating his 
7list birthday, hale and hearty and in ac- 
tive operation of the well-known Fairfield 
Nurseries. 

Charles Massey Peters was born in Rose’s 
Bar, Yuba county, California, March 3, 
1854, the son ef William M., and Caroline 
Massey leters, who was of good old Dela- 
ware stock, the ancestors once owning the 
land. upcn which stood the old Swedes 
church in Wilmington, Del. His father, be- 
ing cf edventurous mind went to California 
when the gold fever was at its height, in 
the lstc 40’s, giving $1,000 for a release 
from his last year’s service to a drug firm 
to whom he had been apprenticed as a boy. 
His mother was the daughter of Charles 
and Jane Massey of Kensington, Penn., a 
family that traces its lineage back through 
a long and well-known line to Peter Elliott 
who claimed to be Earl of Warwick, probab- 
ly through the Guy family—the Guys hav- 
ing been Earls of Warwick. 

In 1859 the Peters family moved East and 
settled in Philadelphia where Mr. Peters, 
Sr., engaged in the watch business, having 
bought the Boss Patent watch case from 
his uncle who was the inventor of it. His 
health failing him, he sold out soon after 
the Civil War and moved to Newark, Del., 
and engaged with a _ brother, Randolph 
Peters, in the Nursery business. 

The Charles Massey Peters, was 
thus life thrown in touch with 


son, 
early in 








CHARLES M. PETERS, Salisbury, Md. 
Proprietor Fairfield Nurseries 





farm life and Nursery work. He attended 
the public schools in Philadelphia, private 
schools in Newark, two years at Center- 
ville, Del., and one year at a private school 
in Wilmington, Del. From the age of 10 he 
had his tasks on the farm and in the Nur- 
sery work assigned him, and he kept at 
this during the summers and vacations of 
his school days. At 19 years he was a capa- 
ble Nurseryman and well fitted for his life 
work in that line. In 1873, he went to 
Snow Hill, Maryland, and acting for his 
father founded the Snow Hill Nurseries. 
He was joined there by his father in 1875. 
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con- 
Peters 


The business thus organized, 
ducted under the name of Wm. M. 
and Sons until after the mother’s death in 


was 


1905. The father, who died before that 
date, had requested that no changes be 
made in the firm during the life of the 


mother. At the death of the mother the 
partnership existing between Charles M. 
Peters and his brother, Reese C. Peters 
was dissolved. Soon afterward Charles M. 
Peters moved to Salisbury where he pur- 
chased the well-known Fairfield farm and 
started the Fairfield Nurseries which he 
still owns and manages. 

Mr. Peter’s whole life has been spent in 
farming and horticultural work, his main 
attention being devoted to the Nursery 
besiness. The old firm of Wm. M. Peters 
& Sons did a general Nursery business, but 
since starting the Fairfield Nurseries Mr. 
Peters’ attention has been devoted entirely 
to grape vine and strawberry plant culture. 
He joined the American Association of Nur- 
serymen in 1891 and has been a member 
ever since. Mr. Peters on Oct. 31, 1874, 
married Miss Annie C. Timmens, daughter 
of John B. and Annie M. Timmons, of Wes- 
ley Station, who has been and is still his 
loved companion and steady helpmate. Mr. 
and Mrs. Peters have four girls and one boy 
living. 





AMERICAN ASSOCIATION 








Chairman Wm. F. Miller, Gloucester City, 
N. J., of the A. A. N. committee on conven- 
tion arrangements, makes this 
ment: 

Convention: June 25-26-27, 1924. 

Headquarters at the Ritz Cariton Hotel, 
on the ten bile boardwalk facing the ocean, 
over 700 rooms; all have bath with salt 
water direct from the ocean, if wanted: 
every room furnished alike, only difference 
is location and outlook. 

There will be sent a booklet to every 
member, describing the hotel, etc. Also a 
road map for those who will come by auto, 


announce- 


and by the way of the best roads in the 
world, as that is what Jersey is noted for. 
Sixty miles of continuous concrete road 
from Philadelphia, no drift or dust, and 
many beautiful rides around Atlantic City 
and neighboring resorts. : 

If you look the rates over, you will find 


it less than the last few years, especially 
when you double up for $2.00 each additional 
person in any room in the house. Some of 
our members, especially if they bring the 
family with them, may want a place to stop 
that is less expensive; if so, write me and 
it will be confidential. I will get you a 
place, clean, respectable and comfortable, 
for as low as $3.50 a day including meals. 

This is the best hotel we have ever had 
and the convention will be the Best, Biggest 
or Bust. 

Tuesday, June 24th, 1924, the day before 
the convention, we have arranged a trip by 
special train, to Seabrook Farms, over 3500 
acres of the largest irrigated farm in the 
world; also Koster’s and Jackson & Perkins 
Co’s N. J. Nurseries. Arrange to come early 
and take this trip in as it will be a sight 
well worth your while. 


A Pennsylvania sales law provides that if 
a seller of Nursery stock makes a provision- 
al contract reserving to himself ownership 
of the stock until it is all paid for (or other 
conditions are fulfilled) and has this con- 
tract formally recorded in the county offices, 
such reservation of ownership is valid, and 
the seller may, under certain conditions, 
take back his property upon non-fiulfillment 
of the contract conditions. A copy of the 
law may be obtained from the state depart- 
ment, Harrisburg, Pa. 


Kent Williams -Hood, Old Dominion Nur- 
series, Richmond, Va., on Jan. 29, 1924, mar- 
ried Anne Judith, daughter of Chastine 
Frederick Collins. 
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“Special Trade GRAPE VINES KILLSTHEWEEDS 





BY THE MILLIONS 
Grown in the Good Old Town of Fre- MU [CH be So iL 
donia, N. Y.—noted for the fine root J 


rth of vines. rug 
Offer owe eee Man in all grades and varie- IN 0 | E 0 i RATIO N 


ties. Also Currant and Gooseberries, 
























EVERGREEN : 

” 10 100 Blackberries and Columbian Raspberries. ER="S the machine that 
500 Douglas Fir.*tt 2-3 ft. $ 5.00 $ 40.00 40 YEARS EXPERIENCE he pe gt 
1800 Douglas Fir..tt 18-24 in. 3.50 30.00 Let us have your want lists. Our ardeners use. Docs the 
600 Wh. Spruce..ttt 2-3 ft. 11.50 100.00 . ill b igh nest work, and is much 
500 Wh. Spruce..ttt 18-24in. 8.00 70.00 prices w e right. eocicr and faster than any 
7500 Nor. Spruce.3 yr. 4-8 in. 3.25 F N other tool. 
500 Aus, Pine....ttt 3-4 ft. 17.50 150.00 oster ursery Company = Malcher 
300 Aus. Pine... /tt 3-4 ft. 13.00 110.00 FREDONIA, N. Y BARKER Weyer: it 
500 Red Pine....ttt 4-5 ft. 6.00 50.00 » N.Y. SABLE and Cultivator 








Eight revolving blades working in 
combination withthe underground 


100 White Pine..ttt 8-10ft. 27.50 250.00 
























































































500 * oe .ttt 6-8 027.60 96000 rs oe a a 
500“ « llttt 4-6 ft 1100 90.00 Samooporation chop the crusted 
200 oe “ ...tt 6-8 ft. 13.50 120.00 WANTED! } sur* ree. Into elovel: metstures 

“ “ | x Intensive cul- 
4800) Site asczaim, «260 3000 | | Gretign ent Weed Ker Ere 
5000 ‘ltt 12-18in. 2.00 15.00 || ‘2 ie anl de mumoené bate 
5000 Hemlock S 8 yr. 9-12 in. 12.00 APPLE SCIONS I RR. a 
10000 S., 3yr. 6-9 in 9.00 } - : eatguecing oteo shovete te oe: 
30000 Jap. Spurge, 3 yr. 6-8 in. 6.00 | 10,000 Baldwin, 8,000 R. |. Greenings, #-M ha. oJ eo you tall pare 

. as oa | 3,000 Mcintosh, 2,000 Northern Spy, ticutars, Book aseeeeeial 
a. + et 5,000 Delicious, 2,0°0 Ycl!ow Trans- BARKER MFG. CO., 
500 Sugar Maple. ‘ttt 10-12 ft. 12.00 100.00 parent. = Box 67 dev: City, Nebr. 
500 - .ttt 8-10ft. 10.00 80.00 ‘ . . 
500 “ “ttt 6-8 ft. 8.00 60.00 Advise price and what you can furnish. 
1 a ete har Repeae, 
“ “ -S. 18-24in 00 eins ma 
200 White Ach...ttt 12-15 ft. 10.00 85.00 Th Sh d h \ \| y \ S y Co a 
1500 “ “—— ttt 19- 12 tt. 8.50 75.00 ec endl 0a d e urs er e Vern min 
” ss seal - t. . 2 what users say, 
500“ “... tt 8-10ft. 5.50 46.00 WATRESSORS, VA. dives prices deliver 
aoe -” © eee .-¢ st. .7 ay + SS — ee ed, 

va * wh 4 ; Y 
I es £88 PORBDOKLET FARE 

“ . 8. n &. 

300 aapean Basswood. or HEADQUARTERS 
nden ttt about in. Many nurserymen and flower grow- 
GRE,  cccescsesscesesoes 8.00 70.00 GRAPE CUTTINGS ers highly recommend the BARKER 
100 Europ. Linden ttt 12-14ft 20.00 175.00 Write for Prices for their work; some have even > 
DECIDUOU jyuested special sizes to meet thelr in- 
4000 Sweet B —. 4c ma; in. 5.00 INDEPENDENT FRUIT CO. dividual Seate. As a time and labor 
6000 “ = “—_— 8-12 in. 4.00 Penn Yan, N. Y. saver it beats any other tool, and it 
8000 “ “ “ eo 4-8 in. 2.00 has no equal for mans . mulch = 
ecee s . oy hold the moisture at the ant roo 
2000 Buckthorn S., 3 yr...--- 1-2 ft. 15.00 Dallt im 6 6, 1¢ and 12 incn qises. It 
*S means seedling and the number of t’s ° will pay you to investigate. Write us 
indicates the number of times transplanted. Fruit and Shade Trees TODAY. 
These prices are quoted for first-class stock 
only, and are for immediate order, Spring or Evergreens, Shrubs, Roses, Peonies, 
Fall deliveries. If balling and burlapping is Iris, Gladiolus, California Privet, Amoor 
Sosteed, o- entre cheree wan, be maee * River Privet; all sizes; Berberis Thun- Remember the mid-month issue—The 
e following rates: Up to -» 15¢; o 
1 ft., 20c; over 6 ft., 30c. Packing is charged bergi. AMERICAN NURSERY TRADE BULLE- 
for at cost. = F. DINTELMANN, BELLEVILLE, ILL. TIN. Forme close the 10th. 
~— wih oot 600 ~ mere trees of the came 
size an nd at the rate; between e 
and 500 at the 100 rate; less than 50 at the 10 CALIFORNIA PRIVET 
rate. 99.38 — branched, wee ° 
MD sosekocccvecceenans .00 per 1000 
OO. Wi ccmeececeeacaseaaas 40.00 per 1000 THE CULTIVATED 
a3¢ Bushy, twice wre or eee 
D. ov0ee 6eteasenseneees .00 per 1 = 
= ee antE Rs 70.00 per 1000 EVERGI ZENS 
Good Root Systems. Prompt Service. 
FAIRFAX FARMS CO., Inc., Fairfax, V ° 
——R1___ Bs A Handbook of the Coniferous 
and Most Important Broad- 
WILD PEACH Planted § 
Leaved Evergreens t or 
SOUTHERN LAUREL (Laurocerasus 2 United S 
TYPEWRITERS Caroliana) Seedlings Ornament in the United States. 
6 ins, up; $3 per 100; $26 per 1000. Cash, please. : 
£5 uae ygntr uaet patie, Sp a Write for prices of larger lots or larger sizes, Edited by L. H. BAILEY 
paid. Guaranteed two years. Write today G. T. OTANI, Genoa, Texas 
for ed eniaiadaaes diate tine Valuable and Timely Book on a 
AY? » Dept. 
Hosedale Sta., Kansas City, KANSAS, STRAWBERRY PLANTS Subject of Wide Interest Among Nur- 
ny 9 ont st TY patos’, varieties, serymen and Planters, Being a Com- 
e grow ° annual- ati 
ly on new grounds. Raspberry plants pilation of Articles by Experts. In 
he ursery- anua and blackberry plants. : 1,000 000, as- Four Parts and Hight Phases. With 
paragus plants; bes at is possible to 
grow. 100,009 Horseradish.” Concord 48 Half-Tone Engravings and 97 Il- 
grape vines. rite for prices. 
By L. H. BAILEY F. W. DIXON, HOLTON, KANSAS lustrations in the Text. Indexed. 
ieee Large 8vo.; pp. 434; cloth. 

ERE is the most exhaustive and up-to Price: $7.75 Postpaid 
Hi) date manual, covering all the most recent BLACK HI!' LS SPRUCE 

improvements in the care of nurseries AMERICAN ELM 
fecs2tt3) and in the practice of plant propagation STRAWBERRY PLANTS AMERICAN FRUITS PUB. co. 





, The NURSERY-MANL AL deals min- Senator Dunlap, Progressive 89 State Street, Rochester, N. Y. 
utely with every phase of this important branch of 


agriculture. FAIRMONT NURSERIES, Fairmont, Minn Box 124 


An important and valuable feature of the Nur- 
sery-Manual is the two- -hundred page _ ys —— 

















— yy — —— of t A, - eee eee } 
re are found, in alphabetical arrangement, hun- 
4 dreds of plants listed by their common as well as , T I ME: POR TRABE 4 
the botanical names, with a description of thi ‘ ADVERTISEMENTS } 
method of propagation to be followed in every in- ‘ 1 
stance. This list has been carefully brought up-to- ‘ MERICAN Y } 
date. | NURSER , 
, Another a feature of the } fa gy Mgenel 4 AMERICAN A : > 
s the large number of full page plates, line draw- , p 
ings and descriptive figures illustrating the methods , NURSERYMAN TRADE BULLETIN 
employed in successful plant multiplication. , > 
° - 4 
Sent postpaid for $2.65 by ' First Forms: - 23rdeachmonth | First Forms: - Stheachmenth | 
7 
American Fruits Publishing Co.. Ine } Last Forms- - 25theachmonth | Last Forms: - 10theach month {| “J 
7 , If proofs are wanted, copy should be in hand previous to above dates. 
38 State ROCHESTER, N. Y. 
eee" American Fruits Pub’g. Co., P. 0. Box 124,  Rechester,N.Y. ‘| 
4 
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HILL’S EVERGREENS 


FOR LINING OUT 

Cemplete assortment of Evergreens in- 
cluding Firs, Junipers, Spruces, Pines, 
Yews, Arbor Vitaes, Cedrus, Taxus, Riotas, 
ete. Also deciduous ornamental trees and 
shrubs in wide variety. Your patronage 
is appreciated. 

Write for Wholesale Trade List 


The D. HILL NURSERY Co., Inc. 


a Specialists 
Largest rowers in America 


* 


Specialties 
ROSES— — Hugonis 


SHRUB 
BOX BARBERRY 











VIBURNUM PLICATUM 

SPIREA—ANTHONY WATERER 

WEIGELA—EVA RATHKE 
Write for Quotations 


The Conard & Jones Co 


Robert Pyle, Pres. West Grove, Pa. 





IT IS NONE TOO SOON 


to secure your Lining Out Steck. We 
have good stands, a large assortment 
Seasonable weather and everything is on 
the jump. Send your want lists as soom as 
possible. Selling close on some items already 

Have especially nice stocks of Nuts, Oaks. 
Oriental Plane; Climbimg Roses, Wis- 
taria, Weigelia; Grape Vines, ete., etc 
Wholesale Only. 


Atlantic Nursery Co., Ine. 
MARYLAND 


BERLIN 








Listing Nursery Concerns Which S 





THIS | PAGE PRESENTS 


American Nurseryman Directory of American Plant Propagators 


pecialize in Production of Young Stock, 
Including That Which 9 Heretofore Been Imported 


The American Plant Propagators’ Association, Organized in 1918, Will Hold Its Sixth Annual Meeting 


in Atlantic City, N. J., June, 1924. F. W. von Oven, Naperville, Ill., Secretary 
TWO-INCH BLOCKS ONLY ARE SOLD IN THIS DIRECTORY. EACH BLOCK $5.00 PER MONTH UNDER YEARLY 
CONTRACT, INCLUDING PUBLICATION ALSO IN THE “AMERICAN NURSERY TRADE BULLETIN” 





Established 1866 


Naperville Nurseries 


Growers of 


TREES, EVERGREENS 
SHRUBS, PERENNIALS, Etc. 


LINING OUT STOCK 
=————xKxXx_*—~——>—>——__== 





Naperville, Ill. 
Telephone, Naperville No. 1 








GRAPE VINES 


I now have nothing to offer for 
Spring 1924 except 
MOORE’S EARLY 
18,000 Two-year, No. 1 
23,000 One-year, No. 1 
4,700 One-year, No. 2 


Can ship on short notice. Write for 
prices. 
FAIRFIELD NURSERIES, “Manveano. 


CHARLES M. PETERS, Proprietor. 





BOBBINK & ATKINS 


Complete collection of, ane Saaeet 


Evergreens, such as Japanese 
American Holly, Rhododendronus ne 
brids, Euonymous, Ilex glabra. 

Complete collection of cholee Hver- 
greens, our own grafting. 

Asaleas mollis, Saeanese varieties. 

Choice Her Plants, of the less 
common varietie 

Hybrid Tea ence, budded. 

When in New York do not neglect to 
= on us—Ten miles from New York 

y: 


Rutherford, New Jersey 











Place Order Early 
LINING OUT STOCK 


Spring 1924 


ONARGA NURSERY CO. 
Cultra Bros., Mgrs., Onarga, Ill. 








THIS SPACE 
$5.00 Per Month 


Under Yearly Term 
Including publication also In the 


“American Nursery Trade Bulletin” 


Thus Covering the Trade 











New Brunswick Roses 
Look good and grow good, too. 


If price is not the only consideration, 


SEND ME YOUR WANT LIST 


Fred D. Osman 


New Brunswick New Jersey 














Making Planting Schedules 


Chairman W. G. McKay’s advice to mem- 


bers of the American Association of Nur- ' 


serymen, regarding planting schedules, is of 
great importance to Nurserymen generally. 
He says: 

Should Nurserymen consider the distribu- 
tion of their products when making up their 
schedule of stock for foundation planting, 
or after the goods are fully developed and 
ready for market? 

The production of goods for distribution 
or sale is the fundamental basis of the in- 
dustrial system. The success of our busi- 
ness grows out of the demand for what we 
produce to satisfy human needs. At present 
Nurserymen are considering what and how 
much to plant. No other one thing in our 
business requires so much careful thought 
and deliberate consideration. We have only 
to retrospect in order to form some very 
good ideas for the future. 

Do you consider in making up your plant- 
ing list the fact that propagating and de- 
veloping more Nursery stock than the plant- 
ers demand is an economic waste? You em- 
ploy labor, utilize fertile land, which would 
produce food for the people of ihe world. 
Nurserymen should consider in making up 
their planting schedules the demand of 


their own respective customers, or rather, 
what outlet they will have for their products 
when developed and ready for market. 

Do we sometimes plant without careful 
thought and consideration just because we 
can secure foundation stock in quantity? 
By following this method you will, without 
doubt, have a huge bonfire when your prod- 
uct is ready for distribution; thus your eco- 
nomic waste is caused by over-production 
or misjudgment in estimating the require- 
ments of the planters. We should produce 
sufficient Nursery stock to supply planters 
with their requirements at a price reason- 
able in consideration of the present cost of 
producing and distributing our products. 
The Nurserymen, however, should not pro- 
duce a large surplus over and above reason- 
able demands. If we will only give due 
and deliberate consideration to what our 
outlet will be when our goods are ready for 
the market, we will be able to supply the 
demands of our customers, and at the same 
time receive a fair and just return for our 
efforts. 

W. G. McKAY, 
Chairman, Committee on Distribution. 
Madison, Wis. 


When writing to,advertisers om mention 
American Wareeryinen. 


>» 


~ 


The Scale Menace 


The San Jose scale is on the increase in 
New York orchards, particularly in the 
apple plantings of the Hudson River Valley 
and in Western New York, because the 
fruit growers have been led to neglect the 
pest through a false sense of security. San 
Jose scale can be held in check by the reg- 
ular application of lime sulphur at the dor- 
mant strength of 1 to 8 applied just as the 
buds begin to swell. 


The present quarantine policy as to the 
Japanese beetle is to be continued with 
such extensions as the spread of this pest 
will necessitate; in other words, the quar- 
antine restrictions will be limited to the 
known infested territory with surrounding 
safety zone. The extension of the beetle 
practically to the Delaware line will make 
it necessary to include Delaware under the 
quarantine for the purpose of extension of 
the safety zone to such towns in Delaware 
contiguous to Pennsylvania as may be 
necessary for the purpose of such zone.— 
U. S. Dept. Agriculture. 


The Wagner Nurseries, Sidney, O., have 
been asked to submit a proposal for the 
planting of the new North Shore park site 
at Celina, O 
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FOREST TREE SEEDLINGS and SHRUBS 

We are growing and offer for sale 
for 1924 forest tree seedlings and 
shrubs, and lining out stock, such as 
Betula Nigra, Catalpa Speciosa, Cor- 
nus Florida, Elm, Poplar, Locust, Wal- 
nut. 

SHRUBS 
Altheas in varieties, Barberry Thun- 


bergii seedlings, Calycanthus, Deut- 
zias, Loniceras, California Privet, 
Amoor River North Privet, Amoor 


River South Privet, Spirea Van Houtii, 
Write for quotations. 


FOREST NURSERY CO. BOYD BROS. McMinnville, Tenn, 








AZALEA VISCOSA 


Strong 12-18 in. plants 
Heavily rooted, at 50c B. & B. 


SNYDER BLACKBERRY 
No. 1 Plants at $16.00 per 1006 
New list of Ferns and Native 
Plants Now Ready 


George D. Aiken, Putney, Vt. 


Grown In Vermont, ‘‘ITS HARDY” 








American Nurseryman Dircetory of American Plant Propaéators 


Listing Nursery Concerns Which Specialize in Production of Young Stock, 
Including That Which Has Heretofore Been Imported 


L. | 
EVERGREENS 
| SEEDLINGS and TRANSPLANTS | 
| FOR LINING OUT | 


WRITE FOR OUR PRICE LIS1 


TIRE NORTH-EASTERN FORESTRY CO. 


“WE GROW OUR OWN TREES.” 


(CHESHIRE, - - - 


CONN. 








EVERGREENS 


Seedlings—Transplants—Cuttings 
grown under glass 


MILLIONS OF THEM 


Also a list of Apple, Shade Trees, 
Hedgeplants, Shrubs, Vines, and Peony 
Send for our latest wholesale list. 


SHERMAN NURSERY CO. 


Charles City, lowa. | 














FRANKLIN FORESTRY CO. 


Nurseries at 
Colrain and Sudbury, Mass. 


FOREST NURSERY STOCK 
CONTRACT FOREST PLANTING 


Send for our catalogue 


89 STATE ST., 
BOSTON MASS. 


Lining Out Stock 


Spirea Van Houtti, Priveis, Amoor 
River North, Amoor River South. 


Ibota, California. 
Lombardy Poplar, 1 and 2 years. 


We also make a specialty of HARD- 
WOOD CUTTINGS. 


ANYTHING THAT WILL GROW FROM 
A HARD WOOD WE HAVE IT. 


Rosebank Nursery Co., Inc. 


HUNTSVILLE, ALABAMA 

















EVERGREENS 


& DECIDUOUS TREES 
SHRUBS & VINES | 





WHOLESALE GROWERS jr THE TRADE 
of Choicest 
Hardy New England Grown 


Nursery Stock 
Write for Price List Send your Wane List 


B) Tittle Tree Farms 


FRAMINGHAM CENTRE, MASSACHUSETTS 

















Perennials Only 
AND ENTIRELY WHOLESALE 


Hammonton | 
Hardy Plant Nursery | 


HAMMONTON 
NEW JERSEY 


Catalogue mailed on request 





























THIS SPACE 


$6.00 per Month, under Yearly Term 
Including publication in both 


AMERICAN NURSERYMAN 
and 


AMER. NUR. TRADE BULLETIN 
COVERING THE TRADE 








Nursery Interests Affected 


A matter of interest to Nurserymen gen- 
erally came up at the annual meeting of the 
Rhode Island Nurserymen’s Association, in 


Providence, Feb. 6. It is explained in the 
following letter by Secretary DeWildt to the 
Providence Chamber of Commerce: 

At the last meeting of the Rhode Island 
Nurserymen’s Association with all the mem- 
bers present except two, a resolution was 
passed by a unanimous vote, condemning 
the practice of the Providence Chamber of 
Commerce in distributing or causing the dis- 
tribution of Nursery stock in the state of 
Rhode Island at special low rates, and ask- 
ing the Chamber of Commerce to discon- 
tinue this practice for the following reasons: 

(a) It is actually against the charter of 
the Providence Chamber of Commerce to 
deal in any kind of merchandise and, though 
a way has been found to evade this rule, the 
Rhode Island Nurserymen’s Association does 
not consider it a fair precedure. 

(b) It creates an impression among the 
public in general that Nursery stock can be 
bought in the open market for the prices for 
which it is offered for sale through the 
medium of the Providence Chamber of Com- 
merce, which impression is considered in- 
jurious to the Nursery trade in the state of 
Rhode Island. 

We realize that the object of this dis- 
tribution of small Nursery stock is a good 
one, namely, to stimulate the love of trees, 
shrubs and flowers, especially among per- 
sons who can ill afford to pay the regular 
prices of an ordinary shrub, but we consider 
that the means employed by the Chamber 
ef Commerce to attain this object are not 


only useless but harmful and unlawful, as 
mentioned above. 

Thousands of the shrubs come into the 
hands of persons who can well afford to buy 
good Nursery stock at the market price; 
large quantities become wasted, as we have 
found them in the yards of well-to-do per- 
sons, dried up and forgotten, lying against 
the back fence; we have found them in the 
ash cans; we have found them in mill yards, 
hundreds of them together, nearly a year 
after they were bought, heeled in, in little 
trenches and apparently forgotten. 

There are other ways, better ways, to 
stimulate the planting of trees, shrubs and 
flowers. Why cannot the Chamber of Com- 
merce join with us in the “Plan to Plant 
Another Tree” movement and join in the 
slogan, “It’s Not a Home Till It’s Planted,” 
and other national movements, all for the 
same purpose; namely, to beautify this coun- 
try in which we are living, to further the 
growing of home fruit and vegetables, to 
get people acquainted with many beautiful 
and useful things that they have never 
thought of? It has been successful in other 
parts of the country, so why should it not 
be so right here in Rhode Island? 

We are anxious to co-operate with you, 
and have you co-operate with us in a fair 
and impartial manner to beautify our homes, 
our town and our state. 








Southeast Fruit Prospects—Cold weather 
held fruit trees in check and most trees are 
still dormant in Texas. Increased interest 
in grape and strawberry growing is being 
aroused in Northwest Arkansas and peach 
tree planting is being urged in the Crowley 
Ridge District of that state. Peach, apple, 
and pear trees generally uninjured by re- 


cent freezes in Mississippi. Peaches, pears, 
and figs damaged from 10 to 25% in Louis- 
iana.—Lionel L. Janes, Agl. Statistician, 
New Orleans. 


Planned By John McLaren 

San Francisco, Cal., Feb. 11—Eleven 
thousand trees are to be planted at once to 
enhance the beauty of the Olympic Country 
Club’s property at Lakeside. The plantation 
scheme has been prepared by John Mc- 
Laren, superintendent of parks, and is being 
carried out by the McLaren-Macrorie Com- 
pany, landscape engineers. Shelter belts 
will be formed and effective groupings of 
hardy evergreens such as Monterey pine, 
Monterey cypress, the Australian tea plant, 
eucalyptus, various forms of acacia and nu- 
merous flowering and winter berry shrubs. 
The ugly wooden shelter houses at certain 
tees will be replaced by attractive bowers. 


Twenty-seven Nursery Companies Fined 

Between July 1 and September 30, 
1923, twenty-seven Nursery companies 
were fined by the United States De- 
partment of Agriculture for breaking 
the quarantine on white pine blister 
rust. The rust, brought in among trees im- 
ported 30 years ago from Germany has 
been confined largely to the section of the 
country where these trees were first planted 
and grown. The fines were made for the 
shipment of currant and gooseberry bushes, 
and white pine trees to areas outside the 
quarantine zone. 


N. A. Chappel, formerly with the Mira 
Mar Nursery, Long Beach, Cal., has started 
a Nursery at Compton, Cal. 
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THE ROUND TABLE 
Comment and Suggestion 
By Readers For the 
PROGRESS OF THE INDUSTRY 

















Eleven Arboretums 
Editor American Nurseryman: 

In response to your request for informa- 
tion about arboretums in this country, I 
would mention first the Arnold Arboretum, 
Jamaica Plain, Mass., and then the New 
York Botanic Garden in Bronx Park, New 
York; Letchworth Park, Castile, N. Y.; the 
Morton Arboretum, which I think is at Mor- 
ton Grove, Ill.; the Missouri Botanic 
Garden, locally known as Shaw’s Garden, in 
St. Louis Mo.; the arboretum of Charles 
Deering at Miami, Fla. The Louisiana 
State University at Baton Rouge has re- 
cently purchased a large tract of land con- 
taining many notable trees and apparently 
intends developing a good arbore‘um on 
their new site. In California there are the 
two arboretums of the University of Cali- 
fornia, one the State arboretum at Chico, 
and the other the Kearney estate at Fres- 
no; and the arboretum of Leland Stanford 
University. 

We certainly are in most hearty sympa- 
thy with the work that the A. A. N. com- 
mittee is attempting along these lines. I 
did not mention the proposed arboretum for 
Washington because it is not on the map, 
and Robert Pyle, chairman of the commit- 
tee, is thoroughly cognizant of the situation 
concerning it. 

F. L. MULFORD, 
Horticulturist. 
Bureau Plant Industry, 
Washington, D. C. 


Full Co-operation With Architects 
Editor American Nurseryman: 

Our policy is always to co-operate with 
the landscape architect, not only during a 
boom, but all the time. The landscape 
architect’s client, in our opinion, is en- 
titled to a better price than the ordinary 
retail buyer, because of the fact that most 
of these orders are placed with the Nur- 
sery by the landscape architect; therefore, 
the selling cost is lower, the orders usually 
are of sufficient size to justify a concession 
in price, and the credit risk, as a rule, is not 
very great, due to the fact that persons 
incapable of paying the bill do not employ 
a landscape architect. 

We have never made it a rule to grant 
landscape architects or their clients whole- 
sale prices. The prominent Southern land- 
seape architects co-operate with the Nur- 
sery to the fullest extent, fashioning their 
plans and preparing their planting lists, 
many times, from stock ordinarily carried 
by southern Nurseries. 

J. VAN LINDLEY NURSERY CO. 
By W. C. Daniels. 





Pomona, N. C. 





Experience Not Favorable 
EditorAmerican Nurseryman: 

Co-operation with the landscape architects 
could be brought about to the satisfaction 
of all concerned, but thus far we have never 
found a single case where the landscape 
architect was of any assistance to the Nur- 
seryman; in fact, when we find grounds 
landscaped, we invariably find that the land- 
scape man has quoted goods to the buyer 
at wholesale prices, leaving no chance for 
a salesman to get in on the business. 


' 


Neither is the landscape man a grower of 
the goods; hence, only using the Nursery: 
men’s prices for the furtherance of his in- 
terests in procuring the landscape jobs. 
NORTH STAR NURSERY CO. 
A. S. Riley. 
Pardeeville, Wis. 





May Be Mutually Helpful 
Editor American Nurseryman: 

Personally I am in favor of working with 
landscape architects. While they have not 
brought much business to us, they certain- 
ly are creating business for some; and I 
believe that if we work together we may be 
able to do much to help each other. I know 
very well that some of the landscape 
architects have a way of doing things that 
a lot of Nurserymen object to, but I believe 
it is better to “jine em” than to fight with 
them and that a mutual understanding be- 
tween the Nurserymen and landscape archi- 
tects would work much good to both. 

GEORGE W. HOLSINGER. 

Rosedale, Kan. 





Will Use It As Guide 
EditorAmerican Nurseryman: 

We are very much pleased to have the 
book of standardized plant names pre- 
pared by the American Joint Committee on 
Horticultural Nomenclature, and expect to 
use this as a guide in our botanical classi- 
fications in the future. In our opinion this 
is a much needed work, and one which will 
simplify the confusion which has existed 
for some time past with reference to plant 
names. We consider that this work is of 
very great value to Nurserymen generally. 

FRASER NURSERIES, INC. 
By O. W. Fraser. 


Stock Quality Rather Than Prices 
Editor American Nurseryman: 

We would like to see closer co-operation 
between Nurserymen and landscape archi- 
tects, but do not think that the prices on 
stock enter very much into such co-opera- 
tion. In our opinion it is the quality of the 
stock rather than the prices. 

BRECK-ROBINSON NURSERY CG. 
P. J. Van Baarda. 
Lexington, Mass. 





As To the Varieties and Amounts 
Editor American Nurseryman: 

There are two ways in which Nurserymen 
and landscape architects may co-operate for 
mutual benefit. Landscape architects could 
advise Nurserymen of the varieties and 
sizes of stock which they can use to the 
best advantage in their landscape work and 
the probable quantity which would be re- 
quired. The Nurserymen could also take 
more pains in advising the landscape archi- 
tects of available stock. 

Nurserymen, as a rule, are not landscape 
architects and do not come in as close con- 
tact with planting conditions and require- 
ments as the landscape architect. For this 
reason the landscape architect could give 
the Nurseryman some very good advice 
as to desirable stock to grow for future use. 
Such a program would necessarily have to 
reach out into the future. 

For the present it will be necessary for 
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the landscape architect to work with the 
material that is available and the Nursery- 
man can give this information. 
THE COLE NURSERY CoO. 
W. B. Cole. 
Painesville, O. 





Nursery Stock Prices Too Low 
Editor American Nurseryman: 

We do mostly a wholesale business and 
do not get in direct contact with many of 
the landscape gardeners. There is no 
reason why there should not be a closer re- 
lation between the Nurserymen and the 
landscape gardeners. 

As to the price: We do not believe this 
should, or would make any material differ 
ence; the whole thing is the ‘quality’ and do 
not believe the public would object to pay- 
ing the price if they got gqod stock. i 
really believe the Nurserymen furnishing 
stock these days have a much lower price 
than it is right for them to have. If the 
manufacturer would have to work with his 
product for one to three years to get it on 
the market you would find he would be ask- 
ing quite a bit more for his goods in propor- 
tion to what the Nurserymen are getting at 
the present time. If there is anything that 
we can do to help the good cause along you 
will always find us at your service. 

PETER BOHLENDER & SONS. 
W. F. Bohlender. 
Tippecanoe City, O. 


Prices Not a Factor 
Editor American Nurseryman: 

In regard to co-operation between Nur- 
serymen and landscape architects, we as- 
sume you have in mind the strictly profes- 
sional man as distinguished from the con- 
tract and jobbing architect. Our relations 
are confined to the former almost entirely 
and, so far as we know, there is nothing 
which demands any particular action on the 
part of Nurserymen, looking toward co- 
operation. 

The general prosperity of the country 
governs the demand for Nursery stock with 
this class of buyers. We do not believe 
prices are a factor. 

HENRY KOHANKIE & SON. 
H. J. Kohankie. 
Painesville, O. 


Mr. Hillenmeyer’s Suggestion 
In his February bulletin to members of 


the Southern Nur-erymen’s’§ Association, 
President Walter W. Hillenmeyer says: 
“You have in your community or state 
some denominational school, orphanage, or 
worthy object of ‘tree’ charity; in other 
words, places whose grounds are sadly in 
need of your products. Wouldn’t it be a 


good idea for we Nurserymen to remember 
them with some of our extra stock, and in- 
stead of all the surplus going to the brush 
or burn pile, to divert it into more useful 
and appreciative channels would be fine 
spirit. Such folks are giving much of their 
life and love. Our meagre contribution, I 
believe, would be like ‘a seed beneath the 
sod, while but a thing of earth, will rise 
by second birth to do a new and nobler 
work’.” 


Among the exhibitors at the annual meet- 
ing of the New York State Fruit Growers 
Society in Rochester last month were Kelly 
Brothers, Maloney Brothers@¢ and William 
Reilly, of Dansville, N. Y. 


Civic organizations in Athens, O., are 
backing a suggestion that school children 
of the county plant fruit trees on Arbor 
day, instead of the forest trees ordinarily 
set out. The suggestion was made by Coun- 
ty School Superintendent H. R. McVay and 
affects 10,000 children and Ohio university 
students. 
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E. P. BERNARDIN rrFs Nursery | | GRAPE VINES 
Parsons Wholesale Nurseries A Specialt 
cia. 
Parsons, Kansas Headquarters for - y 
Established 1870 Small Fruit Plants | ALSO 
HEADQUARTERS for Early Harvest and Lining Out Stock CURRANTS, GOOSEBERRIES 
B. B. root grown. aa 
SPECIALIZES IN Strawberries Hardwood Cuttings Best Varieties. Well Rooted 
AMOOR RIVER NORTH PRIVET. | paamborsies _, oe | WRITE FOR PRICE LIST 
BUNGEI CATALPA. | Blackberries Horseradish } ‘ 
BIOTAS. Best evergreens for the Elderberries Asparagus T 4 HUBBARD co 
great southwest. Sacatidaates end Seedling A ; . 
SHADE TREES. Large stock, all Grape Vines Althea Seedling FREDONIA, N. Y. 
sizes. Privet Spires, Calycanthus Seedling —_ ‘ 
, ydarangea ° x ussian ve eeda- 
argo ge Grown for land- Layers lings if you missed getting your adv. in the 
es So oa Our list quotes lowest prices current issue of American Nurseryman send 
Correspondence solicited | W.N. Scarff & Sons, New Carlisle, O. your copy for the mid-month AMERICAN 
™ NURSERY TRADE BULLETIN. 

















THE F. E. SCHIFFERLI NURSERIES | |Largest Stock in the World FOR SALE 


Established 1890 Berberry Thunbergii, 2 and 3 yr. 


Fredonia, N. Y. Latham Raspberry hy 
We offer Grape Vines, Currants, Originated by Minnesota State Also Rose, Ampelopis, Veitchii, 
one Seeenaries in all varieties and Fruit Breeding Farm. Greatest Red — — Plum, —_ 
grades for early spring shipment. 4 oduced H trawberry, Currants and Ornamenta 
Grown by SCHIFFERLI in “The ne, per Mae 4 well Fine Stock. 
Famous Chautauqua County Grape — oo and well rooted. Write for price and stock wanted. 
Belt.” At Retail and Wholesale. Rockfall 
Enough Said Brand Nursery Company ockfall Nursery Co., 
Write for Prices Faribault, Minn. ROCKFALL, CONN. 









































Broadleaf and Coniferous 
EVERGREENS 


English Laurel, Japanese Ligus- 
s* Dignified, Exclusive trum, Gardenias, Aueuba Ja- 


? ae oe poniea, Biota, Retinosporus, 





We Specialize Only 


——= sj —— 


Carolina Peach 





e Crowded with opportun- Thuya. 
Pits vie a Beets basa te Price list on request. 
as enter olen ber sees Gale Audubon Nursery 
J. VAN LINDLEY NURSERY CO. Pi ia ang erie nnd Sevsioning Hl. VERZAAL, General Manager 





Pomona, N, c. mation; it will open your eyes. Do it today. 


Wilmington, N.C. P. 0. Box 275 
American Landscape School, 53. Newark, New York — -_ — a 


























RELIABLE PECAN TREES PEACH SEED ROSENFIELD’S SUPERB PEONIES 


duced by improved methods of care- i imited amo Superb stock of extra seleet varie- 
ful bud selection which insure profit- We still have a limited om of ties.” Sena for illustrated descriptive 






































able results Sor the peanter. All ane- peach seed from crop 1922. Prompt wholesale catalogue. 
’ e your reservations . " 
now. We “grow other nursery stock, shipment. Write for prices. ROSENFIELD PEONY GARDENS, Reno Rosenfield, Owner 
ng - cll ecadiaacalcctenen Valdesian Nurseries, Bostic, N.C. 77th St. & Bedford Ave, Omaha, Nebr. 
SUMMIT NURSERIES, Monticello, Florida 
EVERGREENS 
TREE SE EDS For Lining Out D a Se & 3m Ss 
= ; Seedlings and transplants. 
Se fo al listi T , Shrub, “ . 
Perennial cna Beeraress Seed. Col- Write for our price list. CHESTER R. MOON 
lected from all parts of the world. THE SCOTCH GROVE NURSERY R.R. 3 
CONYERS B. FLEU, JR. Est. 1871 LEAVENWORTH KANSAS 
6628 Ross St., Germantown, Philadelphia SCOTCH GROVE, IOWA 
j We G im Large Quanttty 
mab tie, Siecnomaee on6 CE For the Trade Bapecially Strawberry Plants 
Give us atrial. We know the quality GRAPE VINES, RED and BLACK I have ALL LEADING VARIETIES, Whole- 
ee 3 q CURRANTS, ASPARAGUS sale Price List now ready. Send at once for 
of our stock will please you. ROOTS, RHUBARB copy. mer sane 
INTER-STATE NURSERIES om 2 and 8 ye. Ch Also cuttin of ESSsIG R 
Cc. M. GRIFFING & CO., PROP'S., same. Write for list and price. R. 2 Bridgman, Michigan 
Jacksonville, Florida L. J. RAMBO, Bridgeman, Mich. 




















THIS SPACE 100,000 Raspberry Plants THIS SPACE 


$2.50 Month Under Inspected and can be delivered to your $2.50 Per Month —, 
Per Mon rly Contract castomer UNDER YOUR OWN TAG. Aiso, a 

Including publication in both AMERICAN quantity of GRAPE VINES, CURRANTS. etc., Under less than yearly term: 

NURSERYMAN and AMERICAN NURSERY in surplus. Write for prices. 

TRADE BULLETIN. 88 Cente a Week. R. B. Griffith Fredonia, N. Y. $2.80 Per Month 
































ONE MONTH: $2.80 IN BOTH. 














| THE AMERICAN ASSOCIATION OF NURSERYMEN 


Is accomplishing much for the Nursery Trade. Practical Departments and Active Committees are at werk. 
Are YOU a MEMBER? Write CHARLES SIZEMORE, Sec’y, LOUISIANA, MO., for full particulars. 


ieee vant \ssatation *Nursenene . 
Giveian ssxcation” urserymen. a Bs y5 fon * Nurseryme i 


BUILDERS Y¥ BEAUT x 
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Wanted —Working Associate 


An exceptional opportunity for a good 
nurseryman, with capital to invest, to take 
a one-third, one-half or larger interest in 
a well-established nursery of over 235 
acres, within a twenty-mile radius of a 
population center of more than 700,000— 
middle N. W. territory. Controlling party 
has other interests requiring all of his 
time. There are many advantageous fea- 
tures in connection with this proposition— 
it will stand the closest investigation. 





Address B-19, care American Nurseryman 
Rochester, N. Y. 


Wanted 


500 to S00 Yucea Filamentosa, two year 
mail size. Submit samples, with price. 


Templin - Crockett - Bradley Co. 


Cleveland, Ohio 


Wanted 


Lining out Evergreens and Shrubs, also 
need a few cars of Evergreens around four 
(4) feet. Put our name on your mailing 
list. 














CHAS. MOMM & SONS, Ine, 
Union, Union County, New Jersey 








POSITION WANTED 

Young married man, age thirty, fifteen 
years’ experience covering field work, 
packing, sales work wholesale, retail and 
catalogs. Can take full charge in an ex- 
ecutive capacity. Best of references. Open 
for immediate engagement. Write or wire 
B-18, care American Nurseryman, Roches- 

ter, N. Y. 








NURSERY FOR SALE OR PARTNER 
WANTED—Will sell all or one-half inter- 
est. 25 years established. Doing an an- 
nual catalogue business of $20,000. Located 
50 miles from Twin Cities. Best dairy sec- 
tion of Minnesota. 


STRAND’S NURSERY, Taylors Falls, Minn. 














Michigan Nurserymen 

The annual meeting of the Michigan As- 
sociation of Nurserymen was held in Horti- 
cultural Hall, at the State Agricultural Col- 
lege, East Lansing, Michigan, February 7th. 
There was a large attendance, every branch 
of the Nursery industry and every section 
of the state being represented. The morn- 
ing session was opened by President B. J. 
Manahan of Detroit, who introduced Prof. 
L. R. Taft, Chief Horticulturist, who spoke 
instructively and interestingly on “Nursery 
Inspection and Quarantines.” The after- 
noon session was addressed by Prof. Loree, 
on “Raspberry Diseases That Ar2 Spread by 
Nursery Stock,” and by Prof. Bradford, who 
spoke on “Recent Experiment Station Work 
of Interest to Nurserymen.” The live dis- 
cussions which followed all addresses 
brought out the outstanding belief in the 
need for closer co-operation between Nur- 
serymen and planter and the Department 
of Agriculture. 

The report of the treasurer showed the 
association to be in a healthy financial con- 
dition. It was voted to amend the by-laws, 
to reduce the annual dues to $5 per year, 
and to begin an active membership cam- 
paign to get every responsible Nurseryman 
in Michigan, holding a grower’s license, to 
join the association. The following offiters 
were elected: President, B. J. Manahan, 
Detroit; Vice-president, Wm. 





Kalamazoo. ‘The Executive Committee con- 
sists of the officers and E, G. Greening, Mon- 


roe, Geo. A. Hawléy, Hart, R:, J.. Coryell,- 


Birmingham, and A. L. Watson, Grand 


Rapids. ‘ = 


Iigenfritz, 
Monroe; Secretary-Treasurer, C. A. Krill, 


AMERICAN NURSERYMAN 


Connecticut Nurserymen 

At the annual meeting in New Haven, W. 
W. M. Cartney was re-elected president. 
C. L. Vanderbrook, Manchester is _ vice- 
president; F. S. Baker, Cheshire, secy- 
treas. Twenty-five members attended the 
opening session. Charles E. Price of the 
Portland Cement Company, spoke on 
“Origin of Portland Cement and Why Its 
Use Is an Asset to the Nurseryman.” “Land- 
scape Forestry” was discussed in an illus- 
trated lecture by W. O. Filley. Dr. G. P. 
Clinton, state botanist, spoke on “Blister 
Rust Distribution.” Max P. Zappe, ento- 
mologist of the Connecticut expt. station, 
talked on “Some Recent Developments in 
Nursery Inspection Practices.” 

The Cramton bill and gipsy moth regula- 
tion occupied considerable time in discus- 
sion. Committees were appointed as fol- 
lows: Executive, W. W. Hunt, Hartford; 
Cc. R. Burr, Manchester; C. H. Sierman, 
Hartford; legislative—J. R. Barnes, Yales- 
ville; F. J. Rippin, Manchester; F. W. Hoyt, 
New Canaan; entertainment—nH. W. Gotts- 
chalk, Manchester; C. E. Wilson, Man- 
chester; H. Verkabe, New London; F. S. 
Baker, Cheshire; publicity and membership 
—George W. Harris, South Manchester; A. 
Cummings, Bristol; forest and state park 
conservation—Neil Millane, Middletown; 
G. W. Grubaker, Cheshire; Edward Kelley, 
New vUanaan. 
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Slogan Adopted: 1000 Posters 


Under date of Feb. 2nd President Harlan 
P. Kelsey, of the A. A. N., sent the following 
letter to J. A. Young, secretary of the Tree 
Lovers Association of America, Aurora, III: 

At the New England Nurserymen’s Asso- 
ciation conference held this week, the “Plan 
to Plant Another Tree” was mentioned most 
favorably and I am enclosing herewith one 
of the posters which have been printed and 
sent out by the Massachusetts Tree War- 
dens and Foresters Association. 

They are adopting the slogan, “Plan to 
Plant Another Tree” and have had 10,000 
of these posters printed and are distributing 
them to tree wardens and state foresters 
over the entire state. They will be placed 
in schools, churches, town buildings, and 
other prominent places. 

I thought it was due you to give you this 
information which I know will be a source 
of pleasure to you. {ft understand that the 
movement at headquarters is inactive now 
but if you never do anything more, the idea 
is so good that it will carry itself. You 
have done horticulture a great service in 
giving us this slogan. 

If you care to have more of these posters 
I should be very glad to secure you more 
copies. 


Dr. L. H. Bailey, Ithaca, N. Y., is in South 
America. 
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Prof. C. |. Lewis 

Prof. C. I. Lewis died Jan. 12th at his 
home in Oak Park, IIl., after an operation 
for cancer of the stomach. He is survived 
by his widow and five children. He was 
born in Cardiff, Wales, April 12, 1880, com- 
ing to this country an orphan in his youth. 
He was graduated from the Massachusetts 
Agricultural College, Amherst, Boston Uni- 
versity, and received his M.S. degree from 
Cornell. For 14 years Professor Lewis was 
chief of the division of horticulture at the 
Oregon Agricultural College and vice direct- 
or of the experiment station. During his 
administration there, it was generally recog- 
nized that one of the strongest departments 
of horticulture in the United States was 
built up at that institution. He had been 
editor of the American Fruit Grower in re- 
cent years and was interested in promoting 
nut culture. 











Benjamin Buckman 


Benjamin Buckman, pioneer of Illinois 
and of Illinois Horticulture died at his home 
at Farmingdale, Illinois, February 1, 1924, 
following a paralytic stroke of December 22. 

Mr. Buckman was born September 6, 
1841, and was reared on the farm at Farm- 
ingdale. He attended the Springfield High 
School and the Indian Point school. He en- 
listed in Company A, 133rd Regiment of II- 
linois and carried the flag in the Civil War. 
He married Eva May Dietz, September 24, 
1875. Thirteen children were born to them. 

Secretary H. W. Day of the Illinois Horti- 
cultural Society says: “Mr. Buckman was 
a lover of horticulture and spent the greater 
part of his life in its study. In his early 
years he cultivated the orchard which his 
father had set out. The orchard consisted 
of apples and peaches, the peach seeds hav- 
ing been brought from the East by his par- 
ents. He later set out and cared for his 
own orchards. Anyone visiting his place, 
would be amazed in seeing the great number 
of varieties of fruits. Mr. Buckman had a 
strong constitution and was active in his 
work; even on the day of the stroke, in De- 
cember, he was working in his orchard. 
While confined to his bed, his mind was 
clear and he worried a great deal as to 
what would happen to his life study. The 
things which Mr. Buckman did will always 
stand out in the minds of Illinois horticul- 
turists and Illinois horticulture will keenly 
feel his loss.” 

Mr. Buckman was a member of the North- 
ern Nut Growers Association, the annual 
meeting of which, in Battle Creek. Mich., he 


attended. He was deeplv interested in test- 


+ 


ing nut trees im his orchards. His articles 
in.the American Nut Journal were of special 
interest. 

_+Mg; Buckman’s ancestors came to this 
country with William Penn. He was a half- 
brother of Mrs. Lucia Seeley, a Forty-niner. 
Twenty-one grandchildren survive. At one 


time Br. Buckman was offered a position in 
the U. S. Dept. of Agriculture, in Washing- 
ton, D. C., as he was an authority on apples, 
but he refused to leave his own orchard of 
1900 varieties of fruits, including 12 va- 
rieties of paw paws which were the first 
ones grafted in the U. S. Prof. Hansen, 
Brookings, S. D., has stated that the Buck- 
man orchard contains the most varied col- 
lection in the world. The farm comprises 
1080 acres of land. It ought to be pre- 
— intact under state or Federal con- 
trol. 





Charles A. Green. 

Charles A. Green, well known Nurseryman 
of Rochester and president and treasurer 
of the Green Nursery Company, Inc., died 
Feb. 8th, at the home, 65 Highland Avenue, 
Rochester, N. Y. He was born in Rush and 
went to Rochester when a young man. A 
short time later, with his brother, Mortimer 
Green, he opened the Green Bank on the 
site of the East Side Savings Bank. 

After many years the bank disbanded and 
Mr. Green started in the Nursery business. 
For years he was secretary of the American 
Association of Nurserymen. He was presi- 
dent of the board of trustees of Asbury 
Methodist church, a trustee of the East 
Side Savings Bank, a charter member of 
Oak Hill Country Club and a member of 
the Rochester Whist Club and Rochester 
Art Club. 

For many years Mr. Green was editor of 
Green’s Fruit Grower,. He leaves his wife, 
Mrs. Jennie C. Green; two daughters, Mrs. 
Mildred G. Burleigh and Mrs. Marion G. 
Taylor; one son, Marvin H. Green and five 
grandchildren. 

Employes who have worked for the Green 
Nursery Company for 10 consecutive years 
receive $100 and those employed five con- 
secutive years $50, under the terms of the 
will of Mr. Green. Three employees re- 
ceive $200 each. The estate is valued at 
$250,000. The wish is expressed in the will 
that Mr. Green’s children will perpetuate 
the Nursery business by forever keeping 
the capital stock of the business in the 
direct line of his descendents. 

Mr. Green was an art connoisseur. Sev- 
eral’ years ago he constructed a_ special 
gallery as an addition to his home at 65 
Highland avenue. One of the paintings 
cost $10,000 and there are others in the col- 


lection valued at several thousand dollars 
each. —_-——- 
Cc. W. Ransom 

C. W. Ransom, Sandy Point, Tex., died 


Jan. 24th. -He devoted the last 15 years of 
his life to pecan culture. In partnership 
with R. W. Houk he planted 80 acres of 
budded paper-shell pecan trees 10 miles 
north of Houston, Tex. Ten years ago he 
planted 45 acres of pecan trees at Sandy 
Point; these trees now constitute a bearing 
orchard. Mr. Ransom was a true lover of 
nature and did all he could to encourage 
pecan planting. He lived a full life of help- 
fulness to all. 
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SPECIAL QUOTATIONS 


Will be made on following stock on application. 


FRUIT SHRUBS—Continued 
I I a 11/16 inch 15000 Ligustrum ovalifolium .................. 1 to 1% feet 
1000 Cherry, Montmorency .................-- 11/16 inch 15000 Ligustrum ovalifolium ..............++. 1% to 2 feet 
1000 Cherry, Richmond ..................+++++ 11/16 inch 2000 Ligustrum vulgaris ..........++s++e+0s: 1 to 1% feet 
D.C ic ke cer ocaceuascncsens 9/16 inch, up 1000 Ligustrum vulgaris ..........+++++ee000: 2 to 3 feet 
i i wow 7/16 to 9/16 inch 1000 Philadelphus coronarius ................ 1% to 2 feet 
1000 Currant, London Market ...............- 2 yr. No. 1 2000 Philadelphus coronarius ..........-.++++. 2 to 3 feet 
1000 Currant, London Market ..............-- 2 yr. No. 2 1000 Philadelphus lemoine ..................2 to 2% feet 
1000 Currant, Wilder .......................-2 yr. No. 1 5000 Spirea VanHoutte ...........eeeeeeeeees 1% to 2 feet 
ee Ce Ce nc cewrenanedeesabouns 2 yr. No. 2 7000 Spirea VanHoutte seccscccceccseeeee tO 3 feet 
BOD “CRG, TBRIOE oo ecco ese casciewovcnes 2 yr. No. 1 1500 Symphoricarpus racemosus ............ 1% to 2 feet 
ee ronan: 2 yr. No. 2 1500 Symphoricarpus racemosus ...........++. 2 to 3 feet 
Ce I cn cc cv wecsdnseseeaeencaen 2 yr. No. 2 500 Symphoricarpus racemosus .........+++++ 3 to 4 feet 
ee SN, ED nd ccccewdienscotannesonens 2 yr. No. 1 500 Symphoricarpus vulgaris ...............- 2 to 3 feet 
SY GU, SN ios wenn enka cence csaneend 2 yr. No. 2 1000 = Aneto gg Yn Vulgaris .......seeeeeeees 3 to 4 feet 
ORNAMENTAL (00 MEURTER BETOOREE ccc ccccsccveveccsvesecs 2 to 3 feet 
Se CR BI np cddeeveseudecsseeceean 1 year heads 1000 A “_ . . INES i ae 
BERD CANIS BEE. 5 cc ccnccccnscenesicccsssd SORE BI < mpelopsis, engelmanni Ser eT Eat Abotchetien mae 
1000 Platanus orientalis ..............+... 1% to 1% inch seed en signe Soames anit. years, No. I 
BOOS GOTOUN PORNTETEE 2c ccccccccccccsccecess 8 to 10 feet 1000 selieatiastai pe ll eaved, grafted) o wee. Ma 8 
Se GE I 6ccccewsscecvaccees 1% to 1% inch anne (I . D : ie ; 4. i afte ad) ee ee ee 
SD SE ED. oc anncedcevcscneasentenad 8 to 10 feet 2000 Clematis ( ms ae, Gas re 
1000 Quercus rubra .......ccccccccccccecs 1% to 1% inch 2000 I omatis pa ate ited viliae cheba iabctietalbntn:: ye —_ 
BOSD GINO GUD cacccccasedseccscoswns 1% to 1% inch = putes halleana -sudirs lps teticds iclig tute Sletten ia alin: wmoretie bales FoRe 
ee ee, SS, cv aneuedsewesnenteebeenes 6 to 8 feet o00 Lycium chinensis se gi a aa it aw eae aaa frantic . 
ee Se, Ds cg pak bw eeneen ene n ew ass 8 to 10 feet 750 Pueraria thumbergii_......--...-+sseeeeeeeeeess 1 year 
2, CE ics we din weimeh parewn es Gu 1% to 1% inch st OSES 1 
ron oO. 
: SHRUBS 2000 Frau Karl Druschki 
6000 Ligustrum Amurense .......... 2 years, 1 to 1% feet 1500 Paul Neyron 
8000 Ligustrum Amurense .......... 2 years, 1% to 2 feet 600 Tom Wood 
2000 Ligustrum [bota .............. 2 years, 1 to 1% feet 1000 Gruss an Teplitz 
5000 Ligustrum Ibota .............. 2 years, 1% to 2 feet 700 Rugosa Rubra 


If not already received, send for our TRADE LIST and SPECIAL SURPLUS LIST. 


THE COLE NURSERY CoO. 


PAINESVILLE, OHIO 











To The Trade Only 


We grow and sell a general as- 
sortment of rursery stock. Strong 
on Apple, Pear, Cherry, Plum and 
Prune, Fruit Tree Seedlings, 
Small Fruit Plants, and Pox tland 


Roses. 


Advance Price List now ready. 
If you do not have it, write and it 
will be mailed promptly. 


Remember we are 


Headquart-rs for Nursery Supplies 


PORTLAND WHOLESALE NURSERY Co. 


$71 SANDY BOULEVARD, PORTLAND, OREGON 





BOX-WOOD SUFFRUTICOSA 


We grow Box-wood edging in large 
quantity, well rooted, bushy, and field- 
grown. If you are in need of good 
edging, why not write for our prices 
before placing your order. Our prices 
are low, because we specialize in Box- 
wood only. 


ROBERT H. BENDER 


St. Martins & Gravers Lane, 
Chestnut Hill, Phila., Pa. 








LANDSCAPE PLANS 


Specially Drawn For 


Nurserymen 


By one of the best Architects in America. 
Very Rensonable Rates 


A Quick and Efficient Service 
National in Scope 
Complete Information by Writing 
THE LANDSCAPE SERVICE Co. 


Peoria, Ill. 





STRAWBERRY, RASPBERRY PLANTS 
CONCORD GRAPE VINES 


Best quality, healthy “new ground” stock. 
Leading varieties. Prices reasonable; in 
reach of all. Send for catalogue. 
CLOVER LEAF NURSERY 

Three Oaks, Mich R. F. D. No. 4 








PLATE BOOK OF EVERGREEWS 


Thirty-five actus! photographs of individna! 
evergreens and evergreen plantings, 5x8 inches. 
bonud in beautiful, gen ‘ine blaet leather. loose- 
leaf binder. Twenty-eight pictures are in black 
and white and seven are hand-colored in nat- 
ural colors. Our price only $8.60. Cash'with order. 





THE D. HILL NUR*‘ERY CO. 





THIS SPACE 
$2.50 Per Month Under Yearly 


Contract 
Under less than yearly term: 


$2.80 Per Month 








Box 402 Dundee, Illinois 











AMERICAN NURSERYMAN should be 
regularly on sour desk. A business aid. 
Bristling with exclusive trade news. Ab. 
solutely independent. NOT OWNED BY 
NURSERYMEN. 








COLOR PRINTS 


Of Horticultural Subjects 
From Actual Photographs 


WRITE FOR SPECIAL OFFER 


PROCESS COLOR PRINTING CO. 
(FORMERLY CHRISTY, INC.) 


Searle Bldg. Rochester, N. Y. 























= Samples for 28 and 36 page 
— 

PRICE LISTS: 

and a variety of samples for 


ORDER PADS 


SENT ON REQUEST. 


Specializein Printing for the Nursery 
Trade and our scheme of production 
will interest you and save you money. 
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Write us about your next order. We ; 
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THE CENTURY PRESS 


183 St. Paul Street ROCHESTER, N. Y. 
CX + + + ae + 








Bailey’s New 
Standard Cyclopedia 
of Horticulture 


SIX VOLUMES, 8x10ix2i 
Profusely Illustrated 
Price: $40.00 


Sold only in complete sets 
$3.00 per month if desired 


AMERICAN FRUITS PUBG COMPANY 
39 State St.. Rochester, N. Y. 
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TRADE ASSOCIATIONS 


American Aseociation of Nurserymen— 
Charles Sizemore, secy., Louisiana, Mo.; 
1924 Convention, Atlantic City, N. J., June 
25-27. 

California Assn. of Nurserymen—Chan- 
cellor K. Grady, Sec’y, 401 Phelan Bldg., 
San Francisco. 

Connecticut Nurserymen’s Aseociation— 
R. B. Faxon, secy., New Haven, Ct. 

Eastern Cznada Nurserymen’s Associa- 
tion—E. D. Smith, Winona, Ontario, presi- 
dent. 

Eastern Nurserymen’s Association—F. F. 
Rockwell, secy., Bridgeton, N. J. 

Illinois Nurserymen’s Association—N. E. 
Averill, secy., Dundee, Ill. Jan., 1925. 

lowa Nurserymen’s Aseociation—R. S. 
Herrick, secy., State House, Des Moines, Ia. 

Maseachusetts Nurserymen’s Association 
—Winthrop H. Thurlow, secy., W. New- 
bury, Mass., Jan. 1925, Hort’l, Hall, Boston. 

Missouri Nurserymen’s Association— 
George H. Johnston, secy., Kansas City 
Nurs., Kansas City, Mo. Jan. 28, 1925, Kan- 
sas City, Mo. 

Michigan Association of Nurserymen—C. 
A. Krill, secy., Kalamazoo 

New England Nurserymen’s Association— 
G. Howard Frost, sec’y, West Newton, Mass. 

New Jersey Association of Nurserymen— 
Wm. F. Miller, secy., Gloucester City, N. J. 

Northern Nurserymen’s Retail Association 
—C. H. Andrews, secy., Faribault, Minn 

New York Nurserymen’s Association— 
Charles J Maloy, secy., Rochester, N. Y. 
Feb. 5, 1925, Rochester, N. Y. 

Ohio Nurserymen’s Association—Clarence 
Siebenthaler, secy., Dayton, O. 

Oklahoma Nurserymen’s Association—W. 
E. Rey, secy., Oklahoma City. 

Pacific Coast Association of Nurserymen— 
C. A. Tonneson, secy., Burton, Wash., Con- 
vention, 1924, Yakima, Wash. 

Pennsylvania Association of Nurserymen 
—Floyd S. Platt, secy., Morrisville, Pa. 

Rhode Island Nurserymen’s Association— 
H. H. deWildt, secy., 521 Elmwood Ave,, 
Providence, R. I. 

Southwestern Nurserymen’s Association— 
Thomas B. Foster, secy., Denton, Tex. Sept. 
1924. Dallas, Tex. 

Southern Nurserymen’s Association—O. 
W. Fraser, secy., Birmingham, Ala. Sept. 
1924, Greensboro, N. C. 

Tennessee Nurserymen’s Association— 
Prof. G. M. Bentley, secy., Knoxville, Tenn. 

Western Nurserymen’s Association — 
George W. Holsinger, secy., Rosedaie, Kan. 
Jan. 28-29, 1925, Kansas City, Mo. 

Western Canada Nurserymen’s Associa- 
tion—T. A. Torgeson, secy., Estevan, Sask., 
Canada. 








Headquarters for Dewberry Plants 


CAN ALSO SUPPLY STRAWBERRY 
PLANTS, ASPARAGUS ROOTS AND 
GRAPE VINES. 








V.R. ALLEN, SEAFORD, DEL. 
Landscape Photographs 
Every Landscapeman shvuld use our phot's 
when soliciting landscx, ¢ orders. Our views 
are good and are doing fine fur many nursery 


firms. Start now using them. 
Write for our numbered circular. 
B. F.Conigisky, 227 N. Adams St., Peoria. Ill 











i ~ 
JAPANESE SPURGE 
Pachysandra Termina..: 
Exceptiona‘lvy Good for G «und Cover 
in very shady piaccs 
Ask for samples of our exceilen stock 
$6.00 per 100 $55.00 per 1000 
Little Tree Farms 


FRAMINGHAM CENTRE MAssacCRUSETTS 
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Choice Florists Flower Seeds 
and 
Seeds of all Hardy Perennials 
Kelway & Son 
LANGPORT~ - ’: ENGLAND 
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guaranteed. 


M. L. TAYLOR, 





APPLE SEEDLINGS: All Grades 
Japan and French Pear Seedlings 


Our seedlings will be late dug and well 
matured. Safe arrival and satisfaction 


Perry, Kansas 











Berberry Thunbergii Seedlings 








(Largest grower in the world of) 


Quality Stock at Quantity Prices 
Ampelopsis Veitchii Seedlings Ampelopsis Englemannii Seedlings 
Ibota Privet Seedlings 


GENERAL LINE OF FRUIT AND ORNAMENTALS 
Let Us Quote on Your Wants 


C. E. Wilson & Company 


MANCHESTER, 
CONNECTICUT 
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Plate Books. Circulars. Catalogues, 
Printed ~~ — 


‘COLORED | 


PLATE 





a 
L cet them from the Makers © 


ROCHESTER LITHOGRAPHING CO. 


ROCHESTER ,N.Y. 
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“LABELS FOR NURSERYMEN 


THE BENJAMIN CHASE 


CO., 


DERRY, N. H. 


Mount Arbor Nurseries 


E. S. Welch, President 
SHENANDOAH, IOWA 


~~wewwwweee 


A complete line of general nurs- 
ery stock for the wholesale trade. 


FRUIT TREE STOCKS 


~~oowwweee 











SAKATA TREE 
SEEDS 


From Japan and China 
Write us for prices 


T. Sakata & Co. 


20 E. Jackson Bivd. 
CHICAGO, ILL. 


Home Office: Yokohama, Japan 
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CHERRY 


1 YEAR 2 YEAR 
We are now bookin»s orders for Fall 
1924. 


Place orders early and then you will 
not be disappointed later. All leading 
varieties and grades now to select 
from. 

Have a small amount of nuimber one 
cherry trees left for this Spring. 

Send us your WANT LIST. 


Knox Nursery & Orchard Co. 


VINCEPDES., 








PEACH PITS 


Ours were gathered in mountainous 
sections, away from commercial orch- 
ards, and are as fine as we have ever 
seen in our long experience covering 
a period of over 25 years here and 
elsewhere; they will run 7090 to 8000 
to the bushel of fifty pounds, an un- 
usually large percent of small naturals. 
Price on request. 

0. JOE HOWARD, Sec’y and Treas. 
The Howard Hickory Co. 
HICKORY, NORTH CAROLINA 














MAKE YEARLY CONTRACTS NOW for Trade Publicity in 
AMERICAN NURSERYMAN 
American Nursery Trade Bulletin 
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CHERRY 


TWO YEAR ONE YEAR 


We are now booking orders for 
spring 1924. Please let us have your list of 
wants. 


W.C. REED & SON 


Vincennes, Indiana 








J. H. Skinner & Co. 


Topeka, Kansas 


— WE OFFER — 
APPLE, CHERRY, PEACH, PLUM 
and KIEFFER PEAR TREES 


APPLE SEEDLINGS 
JAPAN PEAR SEEDLINGS 
Forest Tree Seedlings: 
BLACK LOCUST, HONEY LOCUST 
CATALPA SPECIOSA | 





























CAR LOT SHIPMENT 


For assorted car, write for prices 
or call at the Nursery and see 
our growing stock. 


SEVERAL MILLION 
LINING OUT sTOCK 


Onarga Nursery Company 


CULTRA BROS., MGRS. 
Onarga, Illinois 
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RICE BROTHERS CO. 


GENEVA, N. Y. 


A General Surplus on 
Fruit Trees, Ornamental Trees, 
Shrubs and Roses 


WRITE FOR PRICES 

















CHERRY TREES 


| Sweets on both mazzard and mahaleb 


stocks, one and two year. 
Sours on mahaleb stocks one and two 


year. 


Trees grown in a “cherry country” 
where both sours and sweets flourish. 


WRITE FOR PRICES 
J. F. JONES, Lancaster, Pa. 














Wathena Nurseries 
WATHENA, KANSAS 


Offer 2-year APPLE in car lots 
FRUIT TREES 


AND 


SMALL FRUITS 
Wathena Nurseries 


ROBERT N. ADAIR, Prop. 



































sery Trade thoroughly. 


each month. Forms close on the 25th. 


The Whoie Subject of Nursery Trade Publicity 

By a system exclusively its own, this publishing company covers the American Nur- 
Advertisements intrusted to its care are published first in the Robert Pyle of the Conard & Jones Com- 
“American Nurseryman,” through which they reach subscribers, and then are published Paty says: 
in the “American Nursery Trade Bulletin” through which they reach the remainder of reinforce a conviction that has been grow- 
| the trade. The rate for advertisements covers the double service, on the Ist and 15th 


TRADE SENTIMENT 
A letter recently received from President 





“Your recent issue serves to 


ing with me that you are alive to the in- 
terests of the Nurserymen and sensitive to 
their needs. I want you to know that some 


BETTER THAN ANY TRADE DIRECTORY—Mailing Lists changed daily. 


American Murserpman and Smerican Nursery Trade Bulletin 


ALL ADVERTISEMENTS ARE RUN IN BOTH PUBLICATIONS 
ABSOLUTELY COVERING THE TRADE 


FOR THOSE WHO DO NOT ALREADY KNOW 


columns of the “American Nurseryman” for months or years beforehand. 

That is an unparalleled record. 
open to all. 

THE AMERICAN NURSERYMAN, 30 State Street, ROCHESTER, N. Y. 

Advtg. $8.30 Inch CHIEF EXPONENT OF THE NURSERY TRADE 

Ameriean Nurseryman Advts. are included in American Nursery Trade Bulletin Monthly 








USINESS Announcements in this Chief Expcenent of the Trade reach the Nursery- 
men of every State in the Union. An absoiutely independent publication. Edited 
by the Founder and Dean of Nursery Trade Journalism in America, it continues its 

pronounced lead in movements which have characterized trade progress for a quarter 
of a century. Practically every important action on the part of Nursery organizations 
of the country, national, district and state, has been urged and foreshadowed in the 


The proof is in print in the files of this journal, 


Subn. $2.60 Year 


— of us appreciate the fact that we have a 


Trade Jourual which may be counted upon 
to help boost the movements that are for 
the betterment of the Industry generally.” 

The D. Hill Nursery Company in a recent 
letter said: “I am more than ever convinced 
that the “American Nurseryman,” being an 
independent Trade Journal, is a _ logical 
medium which should be dominant in the 
Nursery Field.” 

“Your publication is doing a great work. 
We are all with you.”—John A. Young, 
President, Aurora (Illinois) Nurseries. 


Subecription: $20 per year, Three Yeare. 96.60 





AMERICAN FRUITS PUBLISHING CO., 
39 State St., ROCHESTER, N. Y. 
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of 


Shrubs 
Roses 
and 





1872-1924 


Complete Surplus List 
Fruit Trees 


Hedge Plants 


Now Ready. Write for your copy. 


the Huntsville Wholesale Nurseries, in, 


HUNTSVILLE, ALABAMA 








Wayside Gardens 


HARDY PERENNIAL PLANTS 


EXCLUSIVELY 





Write for Trade List. 


THE WAYSIDE GARDENS COMPANY 


MENTOR, OHIO 











WE SUGGEST RESERVATION OF ADVERTISING SPACE NOW 
FOR THE COMING ACTIVE MONTHS 


ne American Nurseryman 


Every Advertisement is repeated in the AMERICAN NURSERY TRADE BULLETIN, thus covering the Trade. 
See Schedule of Information on other page of this issue. Ought your two-inch card tc be standing regularly in the 
“Directory of American Plant Propagators,” as in this issue. $5.00 per month for 2-inch space under yearly term. 


AMERICAN FRUITS PUBLISHING COMPANY, Inc., 39 State St., Rochester, N. Y. 


Chief Exponent of the 
American Nursery Trade 




















American Apple Orchard 

rere $1.90 
American Fruit Culturiet 

By John J. Thomas............. 3.65 
American Fruit Farm—F. N. Thorpe 2.65 
American Grape Culture—Munson.. 2.65 
American Grape Growing and Wine 

Making—George Husmann ..... 2.15 
American Horticultural Manual 

By Budd-Hansen, two vols.... 3.30 
American Peach Orchard—Waugh.. 1.90 
Bulbs and Tuberous-Rooted Plants.. 2.15 
Bush Fruite—By F. W. Card........ 3.15 
California Fruits and How to Grow 

Them—E. J. Wickson, A. M.... 4.15 
Citrus Fruite—J. E. Coit........... 3.40 
Commercial Apple Industry of North 

DUN: cc gceredecewntsoeueneed 3.65 
Cyclopedia of Hardy Fruits 

By OU. FP. BEOGrIOR 2... csccccces 6.20 
Dwarf Fruit Trees—Waugh......... 1.00 


Evergreens, Cultivated—Bailey .... 7.75 
Farm Bureau Movement—O. M. Kile 2.15 
Fertilizers and Crops 

By Dr. L. L. Van Slyke......... 3.40 
Fertilizers—Edward B. Voorhees... 2.65 
Field Notes om Apple Culture 

By Dr. L. H. Bailey............- 90 
First Principles of Soil Fertility 

By Alfred Vivian.............-- 1.50 
Forests of N. Y. State—Recknagel.. 2.65 


Fruit Growing in Arid Regions..... 2.75 
Fruit Garden—P. Barry...........- 2.40 
Fruit Harvesting, Marketing—Waugh 1.90 
Fruit Insects—Crosby.............-- 3.90 
Fumigation Methods .............-- 1.90 
Gardening for Pleasure—Henderso.. 2.15 
Gardening for Profit—Henderson.... 2.15 
Grape Growers Guide—Chorlton.... 1.65 
Greenhouse Construction—Taft..... 2.40 
Greenhouse Management—Tatft...... 2.40 


Hedges, Windbreaks, Shelters....... 1.00 
injurious Insects—F. L. Washburn.. 2.65 


Insects of Importance—Herrick..... 2.15 
Insect Book—Dr. L. O. Howard..... 6.30 
Insects and Insecticides—Weec..... 2.15 


Insect Pests of Farm. Orchard and 











Garden—Sanderson and Peairs.. 4.65 
‘Insecticides and Fungicides........ 3.20 
irrigation Farming—L. M. Wilcox... 2.40 
Irrigation for the Orchard—Stewart 1.75 





Land Drainage—Joseph H. Jeffrey... 2.15 

Landscape Gardening — Downing’s 
Famous Work—10th Edition— 
Revised by Waugh............. 6.00 

Landscape Gardening— House and 
Garden’s Book of Gardens, 9!4x 


124, 400 Illustrations.......... 5.15 
Landscape Gardening Kemp—Re- 

vised by F. A. Waugh.......... 2.15 
Landscape Gardening—Maynard..... 2.65 
Landscape Gardening—The Small 

Place—By Elsa Rehmann....... 3.65 
Landscape Gardening—Cridland..... 2.65 
Landscape Gardening—The Com- 


plete Garden—Albert D. Taylor. 6.15 
Landscape Gardening—O. C. Simonds 6.15 
Making Horticulture Pay—Kains.... 1.90 
Manual American Grape Growing— 


oan nia ne emai @ aoe 3.40 
Manual of Fruit Diseases—L. R 

Hessler, H. H. Whetzel......... 3.15 
Manual of Fruit Insects—M. V 

Slingerland, C. R. Crosby....... 3.90 


Manual of Gardening—L. H. Bailey. 3.4¢ 
Manual Tropical and Sub-tropical 
Fruits—Popenoe ............... 3.90 
Manual of Tree Diseases—Rankin... 3.40 
Manual of Vegetable Garden Insects 
By Crosby & Leonard.......... 2.90 
Manures and Fertilizers—Wheeler.. 2.65 
Modern Fruit Marketing—Brown.... 1.90 
Modern Propagation Tree Fruits—.... 
¢ 4 ese 1.65 
Nature’s Garden—Neltje Blanchan.. 6.30 
Natural Style Landscaping—Waugh 2.65 
Nursery Manual—Dr. L. H. Bailey... 2.65 
Nut Culturist—Andrew S. Fuller.... 2.15 
Nut Growing: Latest Information; 
Guide to Propagating—By Rob 
2 ree 2.65 
Old Time Gardens—Alice M. Earle.. 2.65 
Ornamental Gardening—E. A. Long. 2.15 


Principles of Floriculture........... 3.40 
Parsons on the Rose—Parsons...... 1.75 
Peach Culture—J. A. Fulton........ 1.65- 
Peach Growing—By H. P. Gould.... 2.65 
Pear Culture for Profit—Quinn..... 1.36 
Picturesque Gardens—Henderson.... 2.26 


Plant Breeding—By Dr. L. H. Bailey 3.40 

Plant Propagation; Greenhouse and 
Nursery Practice—M. G. Kains.. 2.40 

Plant Physiology—B. M. Duggar.... 3.00 


American Fruits Company’s Library Opportunities 
PRACTICAL BOOKS ON HORTICULTURE, NUT GROWING, NURSERY PRACTICE 


Any of the following books will be sent on receipt of price by AMERICAN FRUITS PUB’G CO., 


123-125 Ellwenger & Barry Bidg., ROCHESTER, N.Y. Prices subject to change. 


Pomology, Text-book of—Gourley... 
Practical Forestry—A. S. Fuller.... 2.16 
Practical Fruit Grower—Maynard... 1.00 
Practical Tree Repair—Peets...... 2.65 
Principles of Agriculture—Bailey... 2.00 
Principles of Fruit Growing—Bailey 2.65 
Principles of Pruning—Kains....... 2.65 
Productive Orcharding—F. C. Sears. 2.65 
Pruning Manual—By L. H. Bailey... 2.65 


Putnam’s Garden Hand Book....... 2.00 
Quince Culture—W. W. Meech...... 1.35 
Raspberry, Blackberry Culture—Lit- 
idea d tds aint ae a ona 40 
Rose—H. B. Ellwanger............. 1 40 
Rose in America—McFarland....... 3.15 
Sales Promotion By Mail........... 2.16 
Small Fruit Culturist—A. S. Fuller... 1.75 
Soils—E. W. Hilgard............... 4.25 
Soils—Lyon-Fippin-Buckman ....... 3.40 
i 2.40 
Soils—By Charles W. Burkett....... 1.90 
Spraying Crops—C. M. Weed....... 1.00 
Spraying Manual—Cockerham...... 1.35 


Standard Cyclopedia of Horticulture 
Edited by L. H. Bailey. In six vol- 
umes. 3,600 pages. 4,000 text 
eigravings. 96 sepia halftones. 
500 collaborators. May be had 

on installment payments....... 40.00 
Standardized Plant Names—Cata- 


logue—Cloth, $5.00; Thin Paper 
ite eran clits oe adie cd edt oate 6.50 

Strawberry in North America—S. W. 
are a 1.90 


Strawberry Growing—S. W. Fletcher 2 40 
Success in the Suburbs—John R. Mc- 


a iia caises- dh haku tare eect dalaehestd i th 2.15 
Successful Fruit Culture—Maynard 1.76 
Systematic Pomology—Waugh...... 1.90 
Ten Acres Enough—I. P. Roberts... 1.75 
Weather Proverbs, Paradoxes— 

ERC ESR eo aT 1.50 
Wild Fruits, How to Know—Peterson 2.15 
Wind and Weather—McAdie....... 1.40 


A paper which gives the best value for 
the money to the reader will give the 
best value to the advertiser as well. | 
don’t think there is any argument about 
the soundness of this view.—H. Dumont, 
Chicalo, IIl., in Printer’s Ink. 
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